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SCHEDULES OF 
EXPOSURES WANTED 


New York Insurance Department Asks 
Brokers’ Association To Give 
Its Views 


RECOMMENDATION MADE BEFORE 


Some Brokers Opposed To Becoming 
‘Associate Members of Com- 
pensation Board 


At a meeting of the Fire Brokers’ 
Association of New York held on Wed- 
nesday the following letter which the 
Insurance Department sent the asso- 
ciation was discussed: 

The department report on the New 
York Fire Insurance Exchange contain- 
ed, among others, the following recom- 
mendation: 

“The schedules of risks which 
constitute direct exposures to other 
risks should be available to all own- 
ers and tenants of the latter, not 
only as a matter of equity, but also 
to afford them opportunity to have, 
if possible, improper hazardous 
conditions remedied.” 

If you will kindly bring this matter 
to the attention of the members of 
your association, the Department would 
be pleased to receive a full expression 
of the views of your members—first, 
as to the probable effect the furnishing 
of such schedules would have on the 
interest of the owners and tenants af- 
fected; second, as to its effect upon the 
brokers and the desirability from the 
broker’s point of view of having such 
schedules available. 

Because of a number of complaints 
on file in this Department, the above 
recommendation is now under consider- 
ation, and the expression of views above 
requested may be of service in guiding 
the Department to make a just and 
equitable disposition of the matter. 
FRANK HASBROUCK, Superintendent. 

The sentiment of the brokers was 
against the proposition outlined by 
Judge Hasbrouck for obvious reasons. 

The Compensation Board 

The invitation to become associate 
members of the Compensation Inspec- 
tion and Rating Boara developed 
opposition, it being stated that under a 
section of the insurance code rate data 
can be denied to none. 





HUFF BECOMES GENERAL AGENT 

Perez F. Huff, of New York, who has 
been for the past five years the largest 
personal producer of the Union Central 
Life, has been given the title of gen- 
eral agent. He has added to his staff 
at the 84 William street office, Frank 
A. Berthold, formerly connected with 
the Mutual Benefit Agency, who will 
act as agency supervisor. 
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THE HOME 


INSURANCE COMPANY 


IN DAV an 40) 14 


ELBRIDGE G. SNOW, President 


What is FIRE INSURANCE from the Property Owner’s 
Standpoint? 


Ample CASH CAPITAL ($6,000,000). 


SURPLUS as regards Policy-holders ($17,873,019), large in proportion 
to liabilities ($15,266,896). 


ASSETS ($33,139,915) of the highest grade, so invested as to be uniform- 
ly secure throughout the country and immediately available in 
case of conflagrations. 


LIABILITY in large cities conservatively distributed and well within 
(not beyond) the resources of the Company. (Special conflagra- 
tion reserve, $1,800,000). 


A REPUTATION, the steady growth of 60 years of consistent fair 
dealing with large and small insurers alike. 

















Nerth British "eo 
and Mercantile 
Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the 
United States, 1,833 Fire Insurance Companies 
have failed or retired 











Liability Accident 


Fidelity and Disability 


Surety Bonds - Plate Glass 


Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of America 


Home Office: 133 WILLIAM STREET, NEW YORK 








$3.00 a Year; 15c. per Cons 


ACTUARIES’ SESSIONS 


HELD IN MILWAUKEE 


Large Attendance of Eastern Men Adds 
to Interest—Northwestern 
Mutual’s Hospitality 


PAPERS OF HIGH CALIBRE READ 


Banquet Held at Hotel Pfister—Ladies 
Entertained With Theatre 
Party 


One of the most successful meetings 
ever held by the Actuarial Society of 
America was that which took place in 
Milwaukee on Thursday and Friday. 
The sessions were held in the beauti- 
ful new home office building of the 
Northwestern Mutual and the visitors 
particularly enjoyed being shown 
about the imposing edifice. The Hotel 
Pfister was the official headquarters, 
and the annual banquet was held there. 

The New York actuaries who attend- 
ed came back with high praise for 
Western hospitality. The papers read 
were unusually good and timely, and 
the discussions of the papers delivered 
at the spring meeting proved highly 
profitable. The session were presided 
over by President James M. Craig, 
actuary of the Metropolitan Life. 

The luncheon at the Hotel] Pfister on 
the opening day, was tendered by the 
officers of the Northwestern and in the 
evening the members, about 60 in all, 
sat down to the annual dinner held at 
the same hotel. Mr. Craig was toast- 
master and introduced the following 
speakers: 


Speakers at Banquet 


George C. Markham, president North- 
western Mutual, Milwaukee; Henry F. 
Norris, superintendent of agencies, 
Northwestern Mutual; Joseph H. 
Nitchie, consulting actuary, Chicago; 
Douglas H. Rose, president Maryland 
Life, Baltimore; William O. Morris, 
North American Life, Chicago; E. W. 
Marshall, Provident Life & Trust, 
Philadelphia; Samuel Milligan, Metro- 
politan Life, New York; Robert Hender- 
son, Equitable Life, New York. 

The ladies who were guests were not 
forgotten and a theatre party was ar- 
ranged for them while the banquet of 
the actuaries was going on. There 
were Other features of the meeting 
which proved equally enjoyable. 


More About Charles Gill 


The fourth and final paper by Emory 
McClintock, formerly vice-president and 
actuary of the Mutual Life, upon 
Charles Gill, the first actuary in Amer- 
ica, was presented at the Milwaukee 
meeting. 

It took up the last years of Gill’s life 
and is almost entirely devoted to the 
years after he became actuary of the 
Mutual, about the beginning of 1859. 

Among the important and interesting 
events of Gill’s later life was a trip 
to England in 1851 on which he was 
sent by the Company in order that he 
might gain the advantage for the Com- 
pany of meeting and conferring with 
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future profit and savings. 





of the wealthy counties in Pennsylvania. 


A salary is paid for superv 


Care of The Eastern Underwriter 


twelve months (term excluded). 


I desire to correspond with New York City Life Agents, who would prefer a District Managership covering several 
Three Millions of old business in force. Company over Sixty Years Old. 
This is an opportunity where an Agent can make money and live on the first year’s business, leaving his renewals for 


‘vision of old business in addition to the regular New York State Contract with renewals, 
overriding first year commissions and renewals paid on sub agents appointed. 
Do not reply to this unless you can stand closest inspection and prove up a Paid Business of $100,000 in the last 


Address “PENNSYLVANIA,” 


105 William Street, New York City 








English actuaries. In considering the 
importance of such a trip it must be 
remembered that life insurance in the 
United States was in its infancy. 


Gill Went Abroad 


This was but eight years after the 
founding of the Mutual Life, the oldest 
of the companies, and so Gill had no 
opportunity in this country to exchange 
ideas with any other actuaries. On 
the other hand in Great Britain actu- 
arial science had already developed to 
a high degree and there were many 
able actuaries whom Gill doubtless had 
the opportunity of meeting. Shortly 
after this his reputation and standing 
in Great Britain were attested by the 
fact that he was elected a correspond- 
ing member of the Institute of Actu- 
aries. 

“Life Insurance Bookkeeping and 
Annual Statements” was the subject of 
the paper by R. D. Murphy, assistant 
actuary of the Equitable Life of New 
York. He said that life insurance book- 
keeping undoubtedly presents some dif- 
ficulties to students, partly because 
this particular branch of accounting 
has certain problems of its own and 
partly because text books on the swb- 
ject deal almost entirely with the ordi- 
nary commercial bookkeeping of a 
merchant’s office. 

Mr. Murphy’s paper will, therefore, 
be of considerable value to students 
as it dealt with a great many ques- 
tions in bookkeeping which are not 
dealt with elsewhere, as well as pre- 
senting a study and explanation of the 
basis on which the annual reports to 
the State insurance departments are 
made up. 


Remarriage Tables 


The paper by Miles M. Dawson was 
entitled ‘Mortality and Remarriage 
Tables for Valuation of Compensation 
to Widows and Other Dependents.” 
Mr. Dawson was not able to be pres- 
ent. The paper was of a technical 
nature, dealing with a method of con- 
structing certain mortality. and remar- 
riage tables which are required for the 
valuation of benefits to widows and 
other dependents, conceivable under the 
provisions of workmen’s compensation 
acts. 

For example, the Workmen’s Com- 
pensation Act of New York provides 
for a compensation to the widow dur- 
ing widowhood with two years’ allow- 


ance upon remarriage, together with 
some other benefits and the act pro- 
vides that the present value of these 
may be paid into the State Fund which 
thereupon becomes solely liable. 

It is to facilitate the calculation of 
the value of such benefits that the 
tables described by Mr. Dawson are re- 
quired. There is an appendix to the 
paper by Edward Olifiers by whom the 
calculations were carried out. 

Ryan on Compensation 

Harwood E. Ryan, assistant actuary 
of the New York Insurance Depart- 
ment, delivered a paper entitled, “A 
Method of Determining Pure Premiums 
for Workmen’s Compensation Insur- 
ance.” 

Mr. Ryan is in charge of the com- 
pensation work at the New York office 
of the Insurance Department. 

He said that Workmen’s Compensa- 
tion insurance in this country labors 
under the same disadvantage as sick- 
ness insurance, in that there is not 
at the present time properly tabulated 
and classified data from which to esti- 
mate the proper rates of premium. 
There is, moreover, in the case of 
Workmen’s Compensation, the added 
complication of the various schedules 
of benefits adopted by the various State 
legislatures with a consequent inap- 
plicability of statistics, which may be 
gathered by one State, to the circum- 
stances of another. : 

Determining Net Premiums 

Former papers on this subject have 
discussed the method of determining 
net premiums by obtaining the prob- 
abilities of different types of injuries 
and combining these with the value 
of the benefit payable on the occur- 
rence of such injury. In this paper 
another method is described, namely, 
the comparison of the actual cost of 
the compensation with the amount of 
the pay roll. The author considers that 
until accident statistics are reported 
and tabulated by the various authori- 
ties responsible for such work upon a 
uniform and scientific basis, it will be 
necessary to depend upon insurance 
experiene for the basic data required 
in rate making. The paper is in large 
nart technical and unsuitable for de- 
tailed description here. 





BOHM QUITS GERMANIA LIFE 

Julius Bohm, of Julius Bohm & Son, 
Inc., managers of the commercial de- 
partment of the Germania Life at 1600 
Broadway, has resigned his agency. 





The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 





TWELVE MILLION DOLLARS 


Deposited With The State of indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Whe Can 
«Do Things ’’ 


Address CHARLES F. COFFIN, Vice President 
1231 State Life Building 
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scott mig COMPANY 5 COMMENCED BUSINESS NOVEMBER 1, 1909 
INSURANCE IN FORCE 

GROSS ASSETS (paid-for basis) 
1,057,016.02 5,352, 260.00 
Dec. 31, 1911 1,128,912.85 10,057,028.00 
Dec. 31, 1912 1,306,689.41 14,859,856.00 
Dec. 31, 1913 1,500,835.10 23,650,512.00 


Sept. 30,1914 1,815,302.46 30,630,355.00 





FOR AGENCY CONTRACTS ADDRESS 
O. S. CARLTON, Vice-President - - HOUSTON, TEXAS 














A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 











ASSETS, JANUARY 1, 1914 
LIABILITIES 


The Germania Life Insurance Company 


OF NEW YORK 


ESTABLISHED 1860 
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Sere rer Tey eee Teer ee $49,748,862 
Sot eT TT eT ee ee 43,230,677 


Eee eT re $ 6,518,185 


We ee snes ae eke ealg ee slam $20,289,565 
COUT E rT) Saree ree 146,537,632 


Germania policies are plain business-like contracts framed to suit the needs and circumstances of the people and contain the most up-to-date features. 
The age, experience, strength and liberality of the Germania Life make it the Ideal Company for the capable agent. 


For Direct Agency Contracts in desirable territory 


Address Home Office, 50 UNION SQUARE, NEW YORK CITY 
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THE KEDERICH QUINTET 
Five Brothers who are all Producers for the New York Life 




















Top Row, Left to Right—C. Hope Kederich, Robert F. Kederich, Harry C. B. 


Kederich. 


A family in which every one of five 
brothers is engaged in the life insur- 
ance business is a rarity. One in which 
five brothers are all producers for one 
company, particularly such a_ well 
known institution as the New York 
Life, is unusually remarkable. 

The five Kederich brothers ranging 
in age from 36 to 25 occupy a unique 
position in the life underwriting busi- 
ness of New York city. Three are 
agency directors of the New York Life, 
one is an agency organizer and the 
fifth and youngest is an assistant 
cashier. 

The brothers made phenomenal rec- 
ords as big personal producers long 
before they were permitted to have 
the supervision of other men. At the 
present time all but one are in charge 
of important branches of the New York 
Life’s work in this city, and their en- 
ergy and ability is shown in the remark- 
able progress which the _ respective 
branch offices have made while in their 
charge. 

The five brothers are Lawrence C. 
Kederich, agency director of the 
Knickerbocker Branch of the New York 
Life at 303 Fifth avenue; George A. 
Kederich, manager for Brooklyn and 
Long Island with headquarters at 164 
Montague street, Brooklyn; C. Hope 
Kederich, agency director of ihe Grand 
Street Branch at 230 Gr ad street: 
Harry C. B. Kederich, afency organ- 


Bottom Row Lawrence C. Kederich, George A. Kederich. 


izer, East Side Branch at 3rd avenue 
and 8th street and Robert F. Kederica, 
assistant cashier of the Metropolitan 
Branch at 277 Broadway. 

Lawrence C. Kederich 

Lawrence C. Kederich the dean of 
the five will have been connected with 
the New York Life 21 years on January 
16, 1915. He has been agency direc- 
tor of the Knickerbocker Branch since 
1903 and has made an enviable record 
for the Company. W. C. Van Antwerp, 
formerly an agency director for the 
New York Life and now one of the 
prominent factors in the New York 
Stock Exchange, was responsible for 
inducing Lawrence to enter the life 
insurance business. 

Before becoming agency director in 
1903, Mr. Kederich was cashier of the 
Union Square Branch of the New York 
Life and was an agency organizer for 
a year before attaining this position. 
After three or four years as cashier. 
he was made agency director of the 
Knickerbocker Branch. Mr. Kedericn 
as well as his two next younger 
brothers is a member of the Life Un- 
derwriters’ Association of New York. 

George A. Kederich 

George A. Kederich, who now has 
charge of Brooklyn and Long Island 
for the New York Life, entered the 
business about six months after his 
elder brother Lawrence began life in- 
surance work. He started at the home 


office and for a time was office boy 
for George W. Perkins formerly vice- 
president of the New York Life. 

After being connected with the home 
office for nine years he became cashier 
of the Park Row Branch in 1904 and 
remained in that position for about five 
years, 

On January 1, 1909, he gave up this 
position and entered active field work 
as an agent and in his first six months 
in the field made the $200,000 Club. 
He has been a member of this big 
producers organization of the New 
York Life every one of the six years 
since that time. 

About six months ago the Company 
decided that it wanted a live man in 
Brooklyn and appointed George Ked- 
erich as agency director for that bor- 
with jurisdiction over Long 

He is fast building up this 
important territory. 


C. Hope Kederich 


Of all the Kederich boys, C. Hope 
Kederich has perhaps made the most 
unusual record as an agency director. 
He started as a clerk in the Grand 
Street Branch in 1901 and six months 
later was made cashier of that branch. 
He was appointed an agency organizer 
at the new Union Square Branch and 
then was transferred back to Grand 
street as an agency director in 1911. 

When Mr. Kederich was appointed 
to the Grand Street Branch he found 
it necessary to completely reorganize 
it and that he did this successfully 
is demonstrated by the fact that when 
he took charge of the branch, the busi- 
ness amounted to but $900,000 annually. 
This branch will pay for at least $4,- 
000,000 for the year 1914. 

Such a phenomenal increase in new 
business in three year’s time is a great 
record and one, agents say, which has 
never been duplicated by any agency 
director in the service of the Com- 
pany. Out of 102 agents now report- 
ing to the Grand Street Branch Mr. 
Kederich himself appointed all but four. 

This shows what can be accomplished 
under the right kind of administra- 
tion with a brand new staff of life 
insurance solicitors. 

H. C. B. Kederich 

Harry C. B. Kederich entered the 
life insurance business as a clerk at 
the Park Row Branch, in September, 
1907. He became cashier in 1912 and 
in September, 1913, was made agency 
organizer of the East Side Branch. 
His production of new business has 
been exceptionally good for the short 
time in which he has been in charge. 

A business of approximately $125,- 
000 a year was being done at tne 
branch when he took hold, but this 
amount has been steadily increased, 
so that Mr. Kederich will pay for a 
volume of at least $600,000 for 1914. 

Robert F. Kederich 

Robert F. Kederich, the youngest 
member of the quintet, joined the New 
York Life on July 1, 1912, as a clerk 
in the New Haven Branch office of the 
Company. He was later transferred 
from New Haven to the Metropolitan 





VOTE ON MUTUALIZATION DEC. 7 





Meeting Cal.ed to Register Consents 
of More Than 12,000,000 of 
Company’s Assured 





Policyholders of The Prudential to 
the number of about 12,000,000 have 
been notified that the date for the 
policyholders’ meeting at which the 
mutualization plan will be ratified, will 
be December 7. Every policyholder 
above the age of 21 years and whose 
policy has been in force at least one 
year, will be privileged either to at- 
tend the meeting and vote, or else 
send a proxy to be voted in his or her 
name. 

The policyholders who are unable 
to be present at the meeting, will be 
represented by former Chancellor Wil- 
liam J. Magie, former Supreme Court 
Justice Bennett Van Syckel and Vice- 
President John K. Gore of The Pru- 
dential. 

President Dryden in discussing the 
mutualization plans stated in part as 
follows: 

“The plan of mutualization was 
adopted in the belief that it would 
inure to the welfare of the Company 
and would result in substantial benefit 
to its policyholders. 

“The mutualization will provide for 
the election of directors by the policy- 
holders, which will insure for all time 
a continuance of the uniform practice 
of The Prudential to accord to its 
policyholders the greatest degree of 
liberality commensurate with safety. 

“When mutualization is effected, dis- 
tribution of the surplus earnings of 
the Company will include all its policy- 
holders, both participating and non- 
participating. While under the exist- 
ing low rates, the net cost to the pres- 
ent policyholders may not, at the out- 
set, be greatly reduced on account of 
mutualization, nevertheless every dol- 
lar earned by a continuance of the 
sound and economical conduct of Pru- 
dential affairs will, from the very be- 
ginning, be credited to the policy- 
holders as the owners of the Company. 





GULF COAST LIFE PRESIDENT 


The Gulf Coast Life has elected Dr. 
H. M. Folkes, of Biioxi, Miss., as 
president. He succeeds M. P. Bouslog. 
4 building has been purchased at Gulf- 
port for a home office. 


Branch in New York city where he 
is acting as assistant cashier. 

This quintet of life insurance 
brothers are all mutually helpful to 
one another and while modest about 
their own attainments, do not hesitate 
to tell what another brother has ac- 
complished. They are devoted to each 
other and are proud of one another’s 
success. The New York Life is to be 
congratulated on having on its staff 
five such enthusiastic and successful 
producers of business. 











AMERICAN CENTRAL LIFE 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 


All agency contracts direct with the company 


Address 


Herbert M. Woollen, President 
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NO TABULATED EXPERIENCE 


DEFECT 





HEALTH INSURANCE 





Paper By J. D. Craig of Metropolitan 
Shows Lack of Adequate Sick- 
ness Rate Data 





The subject of “Health Insurance 
from a Theoretical and Practical As- 
pect” was discussed by J. D. Craig, 
assistant actuary of the Metropolitan 
in his paper delivered at the Mil- 
waukee meeting of the Actuarial 
Society. The speaker said that not- 
withstanding the spread of health in- 
surance in the United States, there is 
in existence no tabulated experience 
of sickness rates from which adequate 
premiums may be determined. 

Several companies are to-day issuing 
policies covering a number of diseases 
and, in the opinion of the late Mr. 
Messenger, late actuary of the Travel- 
ers, this department of insurance has 
come to stay. It is important there- 
iore, that those who are undertaking it 
should have some knowledge of the 
nature of the risks. However, until 
actual experience accumulates it is 
necessary to fall back on the experience 
of other countries. 

Great Britain’s Case 

In Great Britain sickness insurance, 
as distinguished from health insurance, 
has been carried on by the “friendly 
societies” for a great many years and 
it is to the experience of those societies 
that the American companies must 
turn for the information which they 
requ re. 

Mr. Craig, in this paper, gave a sum 
mary of the experience of various Eng- 
iMsh societies during the last forty or 
fifty years and shows in tabular form 
the well known tendency of the sick- 
ness rate to increase. 

The principal sickness tables in ex- 
istence at the present time are those 
of the Manchester Unity (1893-1897), 
and those have been used for a great 
many purposes which were, strictly 
speaking, outside of their scope, because 
of the lack of more suitable material. 
Mr. Craig discusses the applicability 
of these tables to the needs of Ameri- 
can health insurance companies and the 
conclusion drawn is that they may 
safely be used providing a _ sufficient 
loading is included in the rate and pro- 
vided care is taken in the supervision 
of the claims and certain other rules 
followed. 

Practical Side of Work 

The practical side of the business of 
health insurance is discussed and prac- 
tical reasons for increase or decrease 
in the rate are dealt with. It is well 
known that the nature of the benefit 
provided and the care with which 
claims are supervised are of very 
great importance in determining the 
amount and cost of the sickness to the 
Company. 

In the Manchester Unity the sickness 
experience is divided into various 
periods of attack and sickness experi- 
ence, after the first two years, is added 
together, since the benefits given by 
the societies in England are usually 
constant aiter ‘hat length of time. In 
the latter part of Mr. Craig’s paper 
there is a technical discussion of the 
methods by which the rate of sickness 
after two years may be split into its 
components parts and reference is 
made*to the report of the National In- 
surance Act of Great Britain where 
such sub-division is made and where 
this construction of premiums and re- 
serves is shown. 





OHIO STATE LIFE’S GROWTH 

The Ohio State Life of Columbus 
reports excellent results in the first 
eight months of 1914. Its net growtn 
in insurance from September 1, 1913, 
to September 1, 1914, was over $2,000,- 
000. The rate of growth was about 100 
per cent. greater this year than last. 


SHORT MEN AS RISKS 





J. F. ‘Little Discusses Effect of Vary- 
ing Build—After 50 Tall Men 
Are Best 





“A Table of Mortality According to 
Height and Weight,” was the subject of 
the paper delivered at Milwaukee by 
James F. Little, assistant actuary of The 
Prudential. He said that the question of 
the effect of varying build on mortality 
has always been one of the most diffi- 
cult which life insurance medical ex- 
aminers have had to solve and there 
have been great differences of opinion 
concerning it. 

It was with a view to throwing some 
light on the subject that this question 
was especially taken up by the Medico- 
Actuarial Investigation and in the sec- 
ord volume of the report of the com- 
mittee there are given tables showing 
the mortality experience among men, 
classed according to age and departure 
from average weight. 

These tables are very valuable and 
represent a great advance in knowledge 
of the subject. They are, however, de- 
fective in one particular, namely, that 
no distinction is made as to the 
height of the insured but height is a 
scmewhat important factor in the de 
termination of what constitufes excess 
weight and the tables which are fur- 
nished in the present paper by Mr. 
Little are meant to show the effect 
which it has on mortality. 

Short Men as Risks 

These tables are classified by age, 
weight and height and from them Mr. 
Little concludes that short men are 
rather better risks than medium or tall 
men, at ages under 30 in all the weight 
groups. From age 30 or upward over- 
weights among short men and among 
men of medium height show practically 
identical ratios. 

Among the lightweights, short men 
are the best up to about age 50 but 
above that age are the worst. Tall 
men are the worst up to about age 50 in 
all the weight groups but thereafter 
are the best. 

The aim in view was the production 
of a schedule for office use and no 
doubt these tables will be found of 
great service to medical examiners and 
others in the life insurance business. 





PARTICIPATING ANNUITIES 
Cc. C. Ferguson of Canada Discussed 
Practical Aspects—Effect at 
Younger Ages 








“Participating Annuities” was the sub- 
ject chosen by C. C. Ferguson, of the 
Great West Life of Winnipeg, delivered 
before the fall meeting at Milwaukee 
of the Actuarial Society. 

This paper was an extension of the 
paper on the same subject read by D. 
P. Fackler at the last meeting of the 
Actuarial Society and takes up some 
practical aspects of the subject deal- 
ing with the various ways in which 
participation could be allowed on an 
annuity contract. The author points 
out that, in any scientific scheme of 
participation, the profits would neces- 
sarilv decrease with the duration, 
chiefly because of the decrease in the 
reserve. 

This, it is anticipated, would resuit 
in dissatisfaction although it would 
be possible to fix a scale of constant 
or increasing dividends which would 
be the equivalent of the decreasing 
scale but anv such plan would have 
to be protected bv adequate safeguards. 
The author referred to the fact that 
at younger ages the interest factor is 
relatively of much greater importance 
than it is at the older ages and that, 
conseauently, any deviation in the rate 
of mortality would be of greater con- 
sequence at the old ages and a greater 
margin therefore would be reauired for 
them. Hence, it is as regards annui- 
ties effected at young ages, which are 
comparatively few in number. that any 
scheme of participation would be most 
effective. 


PAID-UP VALUES DESIRABLE 


PROVIDENT LIFE’S EXPERIENCE 








M. A. Linton of Philadelphia Discusses 
Question as to Health of Those 
Lapsing Their Contracts 





The “Mortality Experience of the 
Provident Life and Trust of Philadelphia 
Under Paid-up Insurance,” was the sub- 
ject of a paper by M. A. Linton, mathe- 
matician of that Company, delivered 
before the Milwaukee meeting of the 
Actuarial Society. He said in part: 
“The question as to whether the health 
of the class of policyholders who allow 
their policies to lapse is above or be- 
low the average is one that has been dis- 
cussed by actuaries for more than fifty 
years and apparently is one which is as 
yet unsettled. 

“On the one hand it would appear 
reasonable that those who are in bad 
health would not lapse their policies un- 
less that were absolutely unavoidable, 
while on the other hand many cases of 
financial difficulties arise which necessi- 
tate the loss of insurance irrespective 
of the state of health and in fact poor 
health and financial difficulties are often 
found together. 

Question a Difficult One 

“Unfortunately the question is one 
which can not be answered conclusively 
without a knowledge of the after ex- 
perience of the lives which go out of 
observation by lapse and this experience 
it is practically impossible to obtain. A 
good deal of light, however, may be 
thrown on the subject by the experi- 
ence among those who cease paying 
premiums and take paid-up policies or 
extended term insurance and conse 
quently any experience of this nature is 
of great interest.” 

Mr. Linton’s paper presents the ex- 
perience of the Provident Life and 
Trust under policies which had been 
reduced to a paid-up basis by failure of 
the insured to continue premium pay- 
ment. 

Conclusions Arrived At 

The following are some of the conclu- 
sions drawn from the investigation: 

1. The Provident experience has not 
supported the theory that the vitality 
of policyholders who lapse is consider- 
ably above the average vitality of 
those who do not lapse. 

2. Comparison with the experience 
of another company under automatic 
extended insurance leads to the infer- 
ence that the policyholder who lapses, 
frequently does so without considera- 
tion of the consequences, favorable or 
unfavorable. 

3. From the standpoint of the body 
of insured lives as a whole, automatic 
paid-up insurance is a more desirable 
policy provision than automatic ex- 
tended insurance. Extended insurance, 
either automatic or elective, as now re- 
quired by law, is a dangerous provision 
because of the opportunity for adverse 
selection against the company. It 
should be replaced on the statute books 
by the well known provision whereby 
the policy is extended for the period 
during which the reserve exceeds the 
premium loan and interest and in the 
event of death the loan and interest de- 
ducted from the claim. Under this plan 
all policyholders are placed upon an 
equal footing and at the same time pro- 
tected from the adverse selection which 
some of their number will be sure to 
exercise under ordinary extended insur- 
ance. 





HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


An examination of the Home Life of 
New York by the New York Insurance 
Department, the report on which has 
ust been issued shows the Company to 
¢ in splendid condition in every 
spect with an excellent record in all of 
relations with policyholders. The chief 
examiner closes the report on the exam- 
ination as follows: 


sa 
its 


“From the above report it is apparent 
that the Company is efficiently a 
its claims under its policies promptly 
gestiod, and its policyholders treated 
airly. 


During the period under examination 
the Home Life has experienced a steady 
and sound growth, its assets, now nearly 
$30,000,000 being well over five millions 
treater than in 1909 and the insurance in 
iorce having i from $92,532,533 in 
the year mentioned to over $116,000,000 in 
1913. 
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OF THE MANHATTAN LIFE 


A top-notch renewal income as- 
sured for years to come. 





Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 
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An Appreciation of the American Life Convention 


By T. W. Blackburn, Secretary and Counsel. 








The Ninth Annual Meeting of the 
American Life Convention has never 
been surpassed in either attendance or 
interest. The election of Mr. E. W. 
Randall, as president, and the placing 
of Messrs. Henry Abels, Chas. F. Coffin, 
Harry L. Seay and M. D. Johnson on 
the Executive Committee was a high- 
ly satisfactory result, which indicates 
that the organization holds closely to 
its long established principles and will 
continue for the coming year the same 
militant, useful organization which 
has distinguished its history from its 


inception. 
The papers presented were all 
thoughtful expositions of topics of 


great moment to life insurance people. 
They add much of value to the litera- 
ture of the convention. As usual, some 
of the papers stood out in prominence 
and importance. The splendid ad- 
dress of Mr. J. B. Reynolds on Western 
ande Southern Insurance Companies 
was most heartening, as well as inter- 
esting and instructive, worthy of the 
widest publicity as a showing of re- 
markable progress. 

The paper prepared by Mr. Dan W. 
Simms on Federal Supervision richly 
deserved the high commendation given 
it, as a masterful presentation of this 
oft discussed question. The address 
of Mr. Chas. W. Scovel on Life Under- 
writing as an Art was forceful and 
scholarly and was vigorously applaud- 


FOREIGN BORN PROSPECTS 





Northwestern Mutual Agents Advised 
to Shun Applicants Not Naturalized 
and Under 45 





Foreign born applicants under 45 
years of age will not be considered by 
the Northwestern Mutual Life at the 
present time. The attention of agents 
is called to this in the following special 
notice to agents: 

“Under the Company’s circular to 
agents, No. 95%, agents should always 
bear in mind that any applicant who is 
fcreign born and under 45 years of 
age, will not be insured by the North- 
western at the present time. Informa- 
tion on this point should accompany all 
such applications. 

“Attention is also called to the fact 
that it is not sufficient that a man 
shall have declared his intention to 
become a United States citizen. H 
must be actually naturalized. 

“Let us repeat. If your applicant is 
foreign born and under 45 years of age 
he cannot be insured now and the 
application must in every instance 
cover the facts in the cas> clearly.” 





WELLS AGENCY NOW FOURTH 


The Graham C. Wells Agency of the 
Provident Life and Trust at Pittsburgh 
reports that so far in October only 2% 
per cent. of the entire business written 
has been on the term plan. J. J. 
Phillips continues to lead the agency 
in amount of paid-for business. He 
also has a record of 93 weeks consecu- 
tive production. The Wells Agency 
now ranks fourth of the 43 Provident 
agencies and says it expects to finish 
the year in first place. 





LIFE MEN’S PUBLICITY WORK 


Following the special meeting of the 
executive council of the National As- 
sociation of Life Underwriters to be 
held early in November a specific an- 
nouncement is expected of just what 
the committee on education and con- 
servation will do about the advertising 
campaign. A definite time for begin- 
ning the institutional campaign has 
been looked forward to for some time 
but the project was not in shape for 
announcement of ways and means. 





ed and greatly appreciated. The Re- 
view of Court Decisions for the Past 
Year, by Guilford A. Deitch, will be 
of great value to the legal departments 
of the companies comprising the Con- 
vention, and those outside as well. 

The talk by Mr. Crawford H. Ellis 
received merited commendation and 
all the executives appreciated tne 
plain and helpful suggestions of Mr. 
C. M. Cartwright. The opening paper 
of W. M. McConnell on Getting Busi- 
ness, and the companion paper of 
Arthur F. Hall on Retaining Business, 
touched most important topics with a 
skill showing experience and intelli- 
gence. 

The entertainment afforded by Dallas 
and the Texas companies was far and 
away incomparable. 

Perhaps the most interesting act of 
the Convention was the unanimous 
adoption of the report of the Commit- 
tee on Departmental Supervision, and 
especially the last clause which again 
distinctly and unequivocally declared 
for State Supervision and opposing all 
efforts to commit the Insurance Con- 
gress (to be held in San Francisco in 
1915) to Federal Supervision whether 
by Constitutional Amendment or other- 


wise. This report was prepared and 
signed by Chas. F. Coffin, J. B. 
Reynolds, M. D. Johnson and T. W. 


Vardell, four of the strongest men in 
the American Life Convention. 


BUSINESS METHODS 





J. S. Knox of Cleveland Tells Buffalo 
Life Men His Views on 
Salesmanship 





The October dinner of the Life Un- 
derwriters Association of Buffalo was 
made particularly interesting by the ad- 
dress of J. S. Knox of Cleveland, Ohio, 
on “Business, Business Methods and 
Salesmanship.” The speaker said that 
the greatest gift a salesman could have 
was to tell what he wished truthfully, 
accurately and concisely. Joseph E. 
Gavin, president of the association, pre- 
sided. 

G. J. Eckhardt, secretary of the asso- 
ciation, was directed to send telegrams 
to Senators Root and O’Gorman, stat- 
ing that the association is opposed to 
the war-tax bill provision imposing a 
tax of 80 cents on every $1,000 worth 
of insurance written this year. Mr. 
Eckhardt announced that encouraging 
replies had been received from Wash- 
ington. 





“THE SANATORIUM NEWS” 


The Metropolitan Life has just issued 
Volume 1, No. 1 of “The Sanatorium 
News” which is styled the Dedication 
Edition as it reproduces the com- 
ments of the daily press on the Metro- 
politan sanitarium at Mt. McGregor, fol- 
lowing the dedicatory exercises on Jun? 
20 last. The “News” is put out in real 
newspaper style and it bears the un- 
mistakable handmarks of that versatile 
veteran Luther B. Little. 





NEW BOSTON GENERAL AGENT 


John S. Cranston has resigned as 
manager for Metropolitan Boston of 
the Prudential after 18 years’ success- 
ful work to become general agent for 
Eastern Massachusetts for the Connec- 
ticut Mutual. 





NORTHWESTERN NATIONAL 


The Northwestern National Life re- 
ports that its new business for Septem- 
ber showed a gain of fifty per cent. 
over that month in 1913. President 
Baxter advises his field men to think in 
five thousand units instead of in one 
thousand units. 
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HOFFMAN ON PUBLIC NURSING 


There has been issued in printed 
form the address of Frederick L. Hoff- 
man, Statistician of The Pradential, de- 
livered last spring at St. Louis betore 
the National Organization for Publiv 
Health Nursing. The subject was 
“Practical Statistics of Public Healt 
Nursing and Community Sickness Ex- 
perience.” 





FARMERS AND TRADERS LIFE 


The Farmers and Traders Life, of 
Syracuse, N. Y., will be actively writ- 
ing business in a few days’ time. Elliot 
B. Norris, formerly master of the New 
York State Grange, is president of the 
new company which has been organized 
on the legal reserve stock basis to 
handle the business of farmers par- 
ticularly. 





UNION CENTRAL CONVENTION 


The 1915 agency convention of the 
Union Central Life will be held at Sar 
Francisco probably in the month of 
August or September. This will take 
the place of the usual conventions at 
the home office which would be held 
in January, 1915, and 1916. 





CLEVELAND LIFE FOREMOST CLUB 

The Cleveland Life has issued a 
“Special Convention Number,” which 
gives the procedings of the recent meet- 
ing at the home office of the Foremost 
Club. 


KENTUCKY COMPANY SUES 


In Kentucky, suit has been filed by 
the stockholders of the Mammoth Life 
& Accident Insurance Company of 
Louisville, in the State Fiscal Court tc 
compel Insurance Commissioner M. C 
Clay to grant the Company articles of 
incorporation. The purpose of the suit 
is to test the constitutionality of the 
act of 1914 amending the statute pro 
viding for the organization of insurance 
companies. The act provides that in 
all cases the company must have a 
paid up capital stock of $100,000. The 
stockholders of the Mammoth have 
paid $10,000 capital stock. Assistant 
Attorney General Logan is of the opin 
ion the act is unconstitutional. He 
says it violates Section 51, which pro 
vides that the amended part of the ac‘ 
must be set out in full. This was not 
done in amending this statute. 





CONTINENTAL LIFE LICENSED 


The Virginia Insurance Department 
has licensed the Continental Life of 
Richmond, Va., to write industrial and 
sick benefit business. The Company’s 
president is I. D. Sauls of Norfolk, Va 





DEATH OF DR, McCUTCHAN 


The Amicable Life, of Waco, Tex.. 
through Medical Director John L. Davis, 
announces the death of Dr. John Morris 
McCutchan, its assistant medical direc- 
tor, which occurred October 9, 1914. 
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LIFE INSURANCE BUSINESS IN TEXAS 








Independent by temperament, isolated 
both geographically and by poor trans- 
portation facilities, its vast resources 
in timber, oil and fertile land practically 
undeveloped, Texas, a few years ago, 
was looked upon very generally as a 
“No man’s land.” In ten years Texas 
has leaped into prominence; largest of 
all States in area, fifth largest in popu- 
lation, wealthiest of all States with the 
possible exception of Missouri, and 
capable of supporting the population of 
the entire United States; with half a 
dozen cities which are doubling in 
population every time the census is 
taken, and with money pouring in for 
the development of its unlimited 
natural resources, Texas is the present 
land of opportunity. 

Something over thirty years ago the 
first life insurance company, “Seeking 
new worlds to conquer,” sent its 
agents into Texas. For twenty years 
ali of the legal reserve life imsurance 
business in the State was done by 
northern companies, and it was not 
urtil 1903, with the organization of the 
Southwestern Life, at Dallas, that these 
outside companies had any competition 
from -Texas companies. In 1901 the 
Texas Life Insurance Company of 
Waco, had obtained a charter but it did 
not engage actively in the life insur- 
ance business until 1906. 

In 1905 the American National Insur- 
ance Company of Galveston, and the 
Guarantee Life Insurance Company of 
Houston were organized, and in 1906, 
the Ft. Worth Life Insurance Company 
of Ft. Worth was organized. These 
five companies were the pioneer home 
companies in Texas. 

Texas Companies of To-day 

A complete list of Texas Life com- 

panies to-day is as follows: 
Amarillo National Insurance Company, 
Amarillo; American Home Life Insur- 
ance Company, Ft. Worth; American 
National Insurance Company, Galves- 
ton; Amicable Life Insurance Company, 
Waco; Bankers International Life In- 
surance Company, Austin; Citizens Co- 
operative Life Insurance Company, Ft. 
Worth; Equitable Life Insurance Com- 
pany, San Antonio; First Texas State 
lazurance Company, Galveston; Ft. 
Worth Life Insurance Company, Ft. 
Worth; Gibraltar Life Insurance 
Company, Paris; Great Southern Life 
Insurance Company, Houston; Guar- 
antee Life Insurance Company, Hous- 
ton; National Temperance Life In- 
surance Company, Dallas; Prudential 
Life Insurance Company, San Antonio; 
Sam Houston Life Insurance Company, 


Dallas; San Antonio Life, San An- 
tonio; San Jacinto Life Insurance 
Company, Beaumont; Southern Co- 


operative Life Insurance Company, Ft. 
Worth; Southern Union Life Insurance 
Company, Waco; Southland Life Insur- 
ance Company, Dallas; Southwestern 
Life Insurance Company, Dallas; Texas 
Life Insurance Company, Waco; Two- 
Republics Life Insurance Company, El 
Paso; Wichita Southern Life Insurance 
Company, Wichita Falls, Texas. 

These home companies have a total 
paid in capital of $4,524,010, total 
assets of $18,000,000 and over $225,000,- 
000 of insurance in force at the pres- 
ent time. 

Texas Life Convention. 

In the fall of 1910 the officers of a 
number of the Texas companies met at 
Dallas and formed the Texas Life Con- 
vention—the membership of same be- 
ing limited to officers of Texas compa- 
nies. This organization was formed for 
the purpose of encouraging, upholding 
and maintaining the business of life 
insurance and the best interests of life 
insurance policyholders through the 


dissemination of information regarding 
the science of life insurance, the up- 
holding of correct principles, the cor- 
rection of any abuses arising in the 
transaction of life insurance business, 


and to educate the public to buy more 
life insurance. 

The Texas Life Convention has been 
of great benefit to Texas companies 
and to the cause of life insurance in 
the State generally. Through the con- 


vention’s publicity committee much 
educational and general advertising 
work has been done, hundreds of 


thousands of leaflets and pamphlets of 
different kinds having been printed and 
circulated all over the State. 

In addition, the committee has ar- 
ranged for a series of lectures at the 
principal schools and colleges of the 
State, which will be commenced during 
the fall session of this year. 

The Texas Life Convention is affili- 
ated with the American Life Convention. 
Texas Life Insurance Laws 

Prior to 1909, the laws of Texas, 
governing insurance were in a most un- 
satisfactory condition. The original in- 
surance laws provided that 100 per 
cent. of the premiums received by all 
life insurance companies should be held 
as a reserve—a provision which was 
quite impractical and never enforced, 
although it was not definitely repealed 
until the present insurance laws were 
passed in 1909. A later law under 
which no reserve was required for the 
first three years of the policy (then for 
the fourth and subsequent year the 
full level premium reserve) was the 
basis of such regulation or supervision 
as the companies enjoyed until the 
present law was passed. 

In 1909, during the administration of 
Thomas B. Love as insurance commis- 
sioner, a modern and comprehensive 
code of insurance laws was adopted, 
modelled upon the recommendations 
made by the committee of fifteen in- 
surance commissioners at their meet- 
ing in Chicago in 1907. To Mr. Love 
must also be given the credit of estab- 
lishing the insurance department of 
Texas upon a scientific as well as a 
sound business basis. This depart- 
ment is now considerably above the 
average of state insurance departments 
in efficiency. It has a competent 
actuary in charge of the technical 
work, and enjoys the good will and 
respect of the companies which it 
supervises. 

The insurance code referred to con- 
tains a special chapter devoted to and 
authorizing the establishment of mutual 
life insurance companies. Such compa- 
nies can issue only ordinary life and 
twenty pay life policies under which 
loans are available only to pay pre- 
miums; their expenses cannot exceed 
the loading and commissions to agents 
are limited to 80 per cent. of the ex- 
pense loading. 


Reserve Deposit Laws 

Texas has also a legal reserve de- 
posit law which contains much the 
same provisions as similar laws in 
other States, except that the original 
policies are actually registered in the 
State Insurance Department at Austin 
and the certificate on each regarding 
registration and deposit of the legal 
reserve approved securities is per- 
sonally signed by the insurance com- 
missioner. 

It is optional with Texas life com- 
panies whether they operate under the 
provisions of the legal reserve deposit 
law, but once they do, they cannot be 
released from their obligations to main- 
tain the deposit and continue register- 
ing future policies. Eight of the Texas 
companies operate under this law, and 
several other Texas companies operate 
under another law which permits the 
deposits of securities equal to their 
capital stock with the State Treasurer. 

Robertson Law 

The section of the laws governing 
life insurance in Texas which has at- 
tracted most attention in recent years 
is what is called the Robertson law, 
which requires all life insurance com- 
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panies doing business in Texas to in- 
vest in Texas securities at 75 per cent. 
of the reserve on their Term policies. 
This law had been under considera- 
tion for about ten years before it was 
finally passed. As far back as 1897, 
Senator Culberson (then governor of 
Texas) called attention to the fact that 
citizens of the State were annually 
sending a great deal of money to the 
East as premiums on their life insur- 
ance policies. 

He expressed the opinion that in 
spite of the investment of a small por- 
tion of these payments in Texas by the 
life insurance companies, the amount 
of money sc sent out of the State con- 
stituted a serious drain upon its re- 
sources. It was not, however, until 
1907, that the Robertson Law was 
passed in an effort to keep a portion 
of the money paid for life insurance 
from leaving the State until repaid in 
death claims, loans or cash values. 
Much has been said in criticism of this 
law and also in favor of it. The men 
who may reasonably be supposed to 
know most about the Robertson Law 
endorse it. 

Deposit of Securities 

As originally passed, the law required 
the deposit of the securities in Texas, 
where they could be taxed, with a dis- 
cretionary power vested in the commis- 
sioner to waive this requirement if he 
was satisfied in any case that it was 
injurious to the Company. The require- 
ment was waived in all cases, except 


one (in which the amount was go small 
that it was cheaper for the Company 
to deposit it rather than to pay the 
usual occupation taxes) and at the next 
session of the Legislature in 1909, the 
deposit feature was entirely eliminated 
from the law. 

In 1906, the year before this law was 
passed, the total life insurance written 
in Texas amounted to $64,000,000. 

Upon the passage of the Robertson 
Law, twenty-one out of State compa- 
nies withdrew from the State, but at 
the present time there are almost as 
many outside companies doing business 
in Texas as there were before the law 
was passed, and the total amount of 
insurance written in 1913 was more 
than double the amount written in 1906. 


Helping Business 


So far from finding the Robertson 
Law an objection to doing business in 
Texas, the thirty-eight outside compa- 
nies licensed to-day in this State have 
invested in Texas securities much more 
than the amount required by the Rob- 
ertson Law, and they generally express 
themselves as entirely satisfied, ‘both 
with the life insurance business they 
have obtained in Texas and with their 
Texas investments. 

One outside company, the John Han- 
cock Mutual of Boston, which has 
never written insurance in Texas, has 
invested principally in Texas farm 
mortgages $9,000,000 during the past 
fifteen years, and has now outstanding 
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Wilson, 


dent; A. G. Borden, secretary of the agency clubs. 
Left to Right, Sitting—R. Frank Seay, Horace F. Foster, Charles C. Clarke, 


William A. Day, president; Col. T. P. Thompson, 


Wright. 





The group above shows the three 
highest executive officers of the Equit- 
able Life who were snapped at the 


$7,000,000 in Texas loans. Their total 
foreclosures during the fifteen years 
were three in number, totalling $4,500, 
which were later sold at a profit to the 
company. 

There is no life insurance law (nor 
any other Texas law) which prohibits 
any foreign life insurance company 
from investing any portion of its funds 
in Texas real estate mortgages, nor 
any law which makes such investments 
undesirable for these foreign compa- 
nies. Texas invites the investment of 
foreign capital within its borders and 
is annually securing between $150,000, 
000 and $200,000,000 fresh capital from 
other States and countries. 

Investments in Texas 

It is estimated that at the present 
time the total life insurance invest- 
ments in the State of Texas, includ- 
ing policy loans, aggregate over $60,- 
000,000, an enormous increase over the 
comparatively small amount invested 
before the passage of the Robertson 
Law, and a complete justification of the 
claim made at that time that proper 
legislation in regard to life insurance 
company investments would be of ma- 
terial help in the conservation and de- 
velopment of the resources of the 
State. 

Life Underwriters’ Association 

The Texas Association of Life Un- 
derwriters was organized in May, 1913, 
with the one purpose in view of advanc- 
ing the best interests of the cause of 
true life insurance in Texas. A large 
majority of the general agents of out 
of State companies, and the agency 
managers of home companies joined 
heartily in the movement and advised 
the local agents throughout the State 
to apply for membership—the result be- 
ing that at the end of 1913 the asso- 
ciation had a membership of two hun- 
dred and three managers and agents, 
and through its executive committee 
has accomplished during the first year 
possibly more than was ever done by 
any other association in the matters of 
enforcing laws against rebating, em- 
bezzling, and all other forms of evil 
practices in life insurance. 


Cecil 


Cape May meeting with the members 
o? the Board of Governors of the Quar- 
ter-Million Club. Unfortunately the 


WOULD ADMiT LIFE COMPANIES 





President Thompson of Farm Mortgage 
Bankers Association Welcomes 
Affiliation 





In his address before the first annual 
convention of the Farm Mortgage Bank- 
ers’ Association held at the Hotel La 
Salle in Chicago last week, President 
F. W. Thompson of Chicago referred 
to the question of admitting life in- 
surance companies to the organization. 
It seems that the matter was discussed 
at the organization meeting several 
months ago, but was deferred. 


President Thompson voiced the 
opinion that the affiliation of the life 
insurance companies with the organiza- 
tion would be beneficial. He recom- 
mended that this co-operation should 
be encouraged by so amending the con- 
stitution as to permit the member- 
ship of life insurance companies in the 
organization. 





Reliance 
Life Insurance Company 
of Pittsburgh 


Has the best General Agent 
Contract to offer YOU. 


Has All Forms of Policies to 
Offer the Insured—Particip- 
ating and Non-Participating. 
Annual Dividend. Guaran- 


teed Premium Reduction. 


Has the Only Perfect Protec- 
tion Policy combining Life, 
Accident and Health Insur- 
ance at Minimum Cost. 








Frankel, 











Row Standing—wWilliam E. Taylor, superintendent of agen- 


second vice-presi- 


Harry T. 


president of this club, Augustus Tread- 
well of Brooklyn who headed the list 
of producers was not present. 


McINTOSH TO LIFE MEN 





Subject of Insurable Interest to be Dis- 
cussed by General Counsel of 
New York Life 





The October meeting of the Life 
Underwriters Association of New York 
will be held on Tuesday evening Oc- 
tober 27 in the Peacock room at Mur- 
rays, dinner being served at 6:30. 

Following this there will be an ad- 
dress of the practical kind by James 
H. McIntosh, general counsel of the 
New York Life. His subject will be, 
“Insurable Interest—the Rights of the 
Insured, the Beneficiary and the Ref- 
erees in Bankruptcy, in Regard to 
the Bankruptcy Law.” The dinner 
will cost $1.50 per plate. 
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Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible secu- 
rity, with a cafe, equitable con- 
tract. 
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duce applications and settle policies 
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men of experience, energy and 
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Texas has more than four million people, 
home grown population an 
They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in the 
State are uninsured, 
quately insured. 
men to tell them about the Southland Life. 
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Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and General Efficiency 




















It is a distinct benefit to 
Be Known any life insurance agent 


As a to be known as the rep- 
Leader resentative agent of his 
kind in his home com- 

munity. It is an asset which will fre- 


quently mean much business. 

It may take some time to build up a 
reputation of this kind but a constant 
cultivation will bring this about. No 
life insurance agent can sit still and 
count on past performances. If he is 
the representative life insurance man 
in his community he will have to keep 
on the move. 

This idea is well brought out in the 
Syracuse agency paper of the North- 
western Mutual Life which says: 

“In this connection, let us suggest 
to each of you the advantages to be 
derived from being recognized as the 
leading life insurance representative 
in your respective comimunities. A 
gentleman, who recently bought a 
large line of insurance in the North- 
western Mutual, stated after the deal 
was closed, that it had never occurred 
to him to buy insurance in any other 
company, because the agent for the 
Northwestern Mutual was, in his 
opinion, the best posted, most success- 
ful, and highest class life insurance 
agent in the town in which he lived, 
and he further stated that he had 
reached this conclusion because the 
representative of the Northwestera 
Mutual was the only representative ot 
any life insurance company in whicn 
he was insured, who frequently called 
on him and suggested that his services 
were at his disposal at any time he 
could be of service to him with refer- 
ence to his life insurance.” 


- * > 
Policyholders not only 
Good expect service these days, 
Service but demand it. If one 
Counts agent will not oblige 


them, they know another 
will. “The Exponent,’ the company 
paper of the Ohio State Life of Colum- 
bus puts this idea very patly. It says: 
“A merchant, to increase his trade, and 
even to hold what he has, must give 
good service. The same applies in the 
insurance business. The company of 
the future will be the company that 
is giving good service to-day. What 
we mean by service is treating the 
public fairly and squarely and giving 
them promptly as much as possible 
for their money. Service requires busl- 
ness-like methods from first to last. 
“We would like to impress upon our 
agents the necessity of giving such 
service to policyholders as will merit 
their confidence and patronage. An 
agent’s business in a particular vicinity 
will largely increase or decrease, ac- 
cording to the service he gives his 
policyholders. They will not be mis- 
led, hoodwinked or mistreated without 
resenting it. On the other hand, they 
will appreciate honest, careful and 
considerate treatment. If your service 
is such as to warrant their confidence, 
they will go out of their way to do 
you a favor and help you build up and 
maintain your business.” 
* - ~ 


Agents should be always 


Fight prepared to show their 
Assess- customers the evils of 
mentism assessment insurance 


and should he ready to 
quote cases in point where the fraternal 
proposition failed. “The International! 
Lifeman” has the following to say on 
this subject: 

“It’s the business of every man to 
know the concern to which he trusts 
the future of his family is good and 
will stay good. He is not doing his 
duty by simply having confidence. 


There should be a scientific basis for 
Think of millions lost 


his confidence. 





because people went-no further in look- 
ing into assessment life insurance con- 
cerns than having confidence. Place 
confidence where it is deserved. If a 
man says he can make six by multiply- 
2x2, would you be excused for taking 
his word—for having confidence— 
when arithmetic tells you that twics 
two will never make but four? 

“It is to be observed ‘hat few of 
the men who have confidence in assess- 
ment life insurance concerts would think 
of having confidence in a like concern 
that proposed to insure their houses or 
their goods against loss by tire. ‘hen why 
put off, as good, certificates of frateral 
or assessments concerns upon the fam- 
ily under the plea of having cor.fidence’ 
Confidence is a mighty gord thing in 
its place, but you can’t makes it win 
out when it’s used in defiance of a 
sientific fact. The only sensible way 
in taking life insurance is to be found 
in patronizing companies that operate 
upon the level premium, legal reserve 
plan, like the International Life.” 

= a . 
There is plenty of chance 

Field for new life insurance. No 

Not agent need fear that the 
Crowded supply of prospects will 
give out. Th» Prudential 

Weekly Record says in this connection: 

“Is there any danger of the field of 
industrial life insurance becoming ex- 
hausted? Well, let us see. There are 
at the present moment over 97,000,000 
people in the United States, of whom 
all but a few millions, on a moderate 
calculation, are fit subjects for indus- 
trial insurance. There are about 29,- 
000,000 industrial policies in force, but 
that does not mean that there are that 
many people insured, for many of those 
who are insured carry more policies 
than one. But even if every policy 
represented a separate life, there would 
be only about one policy to every three 
and one-half persons in the country, 
roughly speaking. 

“That does not look much like an 
over-worked field. In the United King- 
dom there are 45,000,000 people, and 
there are more than 36,000,000 indus- 
trial policies, so that, on the basis of 
one policy for each person, no less 
than four out of every five inhabitants 
are insured. And yet the British indus- 
trial companies do not stagnate, but 
grow larger every year. So you see 
that you have a long way to go, Mr. 
Agent, many door-bells to ring, and 
many prospect-books to fill before you 
arrive at the stage that England has 
now attained. Generations of agents 
will have come and gone before the 
natural limits of Prudential expansion 
have been reached.” 


” - * 

Agents are a necessity 
Must in the life insurance 
Have business. Over-the-coun- 
Agents ter schemes of life insur- 


ance simply don’t go be- 
cause they lack the steam and person- 
ality back of them. The Equitable Life 
in commenting on this factor says: “In 
this enlightened age everybody believes 
in life insurance. But many who are 
physically eligible for a policy are not 
insured or, if insured, carry an insig- 
nificant amount. Why? Probably be- 
cause the need of insurance is never 
keenly felt until accident or sickness 
brings to mind, fairly and squarely, 
the uncertainty of life. 

“A craving for food, warmth and 
bodily comfort must be satisfied or the 
penalty is physical pain. On the other 
hand there is no immediate penalty if 
a family’s need of life insurance pro- 
tection remains unsatisfied. Hence, 
the tendency is to move along the line 
of least resistance—to put the matter 
off, assuming that neither accident nor 
sickness will preclude taking a policy 
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‘at a more convenient season. If a 
family’s need of insurance could make 
itself felt by inflicting physical pain 
on the breadwinner, delay and its dire 
results would be practically unknown 
Unfortunately the pain which ultimate- 
ly results from the want of insurance 
is borne not by the breadwinner, while 
there is time to secure it, but by his 
family after he has passed away, when 
the opportunity has gone by forever. 
Agents are necessary because the need 
of insurance is insidious and the lack 
of it not attended with either physical 
or mental torment. It'is human nature 
to put off that which is not insistent, 
to move along lines of least resistance. 
To turn 2 man from this line of least 
resistance to a line of duty is the prov- 
ince of the agent.” 
- . * 


The following from the 


Left weekly bulletin of the New 
All York Life shows how 
Alone strong an argument may 


be made by an agent, with- 
cut calling in any cheap sentimentality: 


“Yes,” said the New York Life man, 
“but come with me just once as I go to 
pay a death claim and you'll realize 
what it means to a widow who doesn’t 
see how on earth she is going to care 
for the children that are left to her 
alone—realizing her loneliness—under- 
standing as never before how much she 
leaned on the head of the house now 
gone—you'll see for yourself the 
woman’s gratitude—you’ll hear her 
thanks to the man who wrote the poli- 
cy—and after you have had one experi- 
ence of this sort—just one—never 
egain will you think of permitting 
your wife to be responsible for your 
going without adequate protection for 
her and hers in the darkest hour of 





a woman’s life. How you'd blame a 
man for listening to such objections 
should he die, as we in the insurance 
business see men die so often, leaving 
families dependent on charity, on a 
nother’s efforts, or on that rope of 
sand, the help of friends! Don’t feel 
that you're justified in taking a chance. 
Even a company like mine can’t afford 
to insure one life—it can only afford 
to insure people in groups. If a life 
insurance company cannot afford to 
carry the risk on one life, how much 
less can your wife and children afford 
to carry the risk on your life?” 


s + # 


There have been many 


Adds to arguments as to just 
Men's what life insurance can 
Years do. Among other features 


says the Montang, Life, 's 
that it adds to one’s years. Following 
is the theory: 

“A life insurance company cannot take 
the place of a husband, but it can pre 
serve the family from want; it can 
lighten the load of care; it can build 
a barrier to the almshouse or against 
adversity; it can lay the foundation ot 
home and independence; it can certify 
to a man’s affectionate regard for his 
family; it can place his widow above 
the need of marrying for a home; it 
can add to a man’s years by freeing 
him from anxiety about the future of 
his family, and it can heighten the 
esteem in which his wife and children 
hold him.” 





AETNA LIFE APPOINTMENT 

The Aetna Life has appointed Edward 
C. Kahn as its manager at Salt Lake 
City. C. E. Moss is associated with 
Mr. Kahn. 
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AS TO FLUCTUATING SECURITIES 


MARKET VALUE WELL DEFINED 








Real Estate Mortgages Compared With 
Bonds as Investments—Amortization 
Methods Explained 





Nearly all prominent life insurance 
companies invest in high-class munici- 
pal and corporation bonds, as well as 
in real estate mortgages, although one 
or two companies of prominence, as 
well as many of the younger and less 
experienced organizations, do not in- 
clude bonds in their lists of securities. 

Bonds and stocks are popularly sup- 
posed to fluctuate in value to a greater 
extent that other securities, owing to 
the fact that, being bought and sold 
on the stock exchange, the published 
quotations of prices obtained vary from 
day to day. Such quotations are taken 
as indicating the “market value” of 
the securities at any given date. 


What is Market Value? 

For the convenience of investors, 
bonds and stocks (high-class securities 
only) are formally listed on tne ex- 
change, and, when that institution is 
in operation, are bought and sold in 
open competition—in a sense, at public 
auction. In a time of financial depres- 
sion, when money is “tight” and cur- 
rent rates of interest are high, holders 
of such securities are sometimes com- 
pelled to sell on short notice—virtually 
at forced sale—in order to secure need- 
ed funds. 

Under such conditions, bonds, which 
provide for a fixed rate of interest—- 
say 4% per cent.—may not bring the 
face amount, for investors want more 
for their money. Under different con- 
ditions, when money is plentiful and 
interest rates are low, the same securi- 
ties may sell for more than par. In 
other words, the so-called market value 
is one figure to-day and more or less 
to-morrow—below par at one date, and 
above par a month or a year later. 
Hence we have what is called “fluctua- 
tions in value.” 


“Fluctuations” and Real Value. 

In reality there is no such thing as 
fluctuation in the real value of first- 
class bonds. Such securities bear a 
fixed rate of interest and will be paid 
in full at maturity. A life insurance 
company buys such securities for the 
sake of the income they yield. 

It does not buy them with a view 
to selling them again at a profit, and 
it does not need to sell them at a loss. 
Universally the companies huy such 
securities to hold and do hold them 
until maturity, when the face amount 
is received in payment. ‘hey lose 
nothing, and incur no risk of loss, what- 
ever the “market value,” unless in the 
very remote contingency of being com- 
pelled to sell. 

Low Market Value and Security. 

Depressed market values do not in- 
volve doubt or question as to the safety 
of the securities affected. Indeed, se- 
curities of the safest class may some- 
times show the heaviest decline in mar- 
ket value. In time of financial stringency, 
the safest and best securities are often 
the only ones that can be sold at all, and 
hence these are dumped on the market 
by needy owners in amounts greatly 
exceeding the demand for investment 
purposes, naturally depressing the price. 


An illustration may be found in the 
case of British consols, the “premier 
securities of the world,” the “market 


value” of which has varied in recent 
years from 15 or more above par to 
as much below. 

How Mortgages Fluctuate. 

It is absurd to assume that the real 
value of such securities is indicated 
by the market quotations of sales made 
on the exchange. If in a time of nnan- 
cial depression, such as that of 190%, 
an investor in need of funds was com- 
pelled to dispose of the very best class 
of real estate mortgages at forced sale, 
he would be obliged to sell them at a 
discount. All the business world knows 
this. No argument is required. 

It is, however, impracticable to dis- 
pose of mortgages on the stock ex- 


change, for the reason that no one 
would buy such securities at any time 
without first making thorough investi- 


gation as to their true value. The 
purchaser must first ascertain by care- 
ful appraisement the value of the mort- 
gaged premises. He must also know 
that the title to the property mort- 
gaged is perfect. 

All this takes time and involves ex- 
pense, and hence the sale of such se- 
curities at public auction for immedi- 
ate delivery is impracticable. Conse- 
quently there are no quotativas of the 
“market value” of real estate mort- 
gages. If such quotations were prac- 
ticable, the same fiuctuations would ap- 
pear as in the sale of municinyal and 
corporation bonds. On the other hand, 
the title and the security of high class 
bonds (life insurance companies buy 
no other) are known from the begin- 
ning to all the world. 

Such securities can be sold on the in- 
stant, and hence are classed as “liquid 
assets.” Pennsylvania Railroad bonds, 
secured by deed of trust (first mort- 
gage) on the entire property of that 
corporation, may be cited in illustration. 

No Market Quotations Now 

The absurdity of considering the so 
called “market value” of bonds as tne 
real value is especially appareni at the 
present time. Early in July of this 
year all the exchanges of the world 
were closed. Since that event there 
have been no quotations of suies and 
hence no “market values.” It is im- 
probable that there will be any such 
quotations at or before the 31st of next 
December. 

Had it always been impracticable to 
make public sale of bonds, as it 1s and 
has always been in the case of mort- 
gages, there would never have been 
any market quotations nor any s5s0- 
called “market values.” In that case 
the bonds held by life insurance com- 
panies would always have been listed 
at their real value, the same as mort- 
gages. 4 

Such securities in the hands of a 
life insurance company, however, would 
probably not be listed at their par 
value, for they may have been bought 
at less or more than par, depending 
upon the demand for money and the 
prevailing interest rates at the time 
of purchase. This calls for an explan- 
ation of what is known as the “amor- 
tized” value, 

Meaning of “Amortized Value.” 

In buying bonds on the market, a 
life insurance company must some- 
times pay more than par value, while 
able in other cases to buy them at a 
discount, depending in each instance 
upon the rate of interest stipulated, 
the time to run, prevailing financial 
conditions, etc. . 

A high-class bond of $1,000 bearing 
4% per cent. interest and running 
twenty years would ordinarily cost 
more than par, say, for example, $1,050. 
Inasmuch as the company will only re- 
ceive $1,000 for the bond at maturity, 
the transaction involves an apparent 
loss of-$50. It would not be proper to 
charge off the whole of that loss in 
the first year, nor to defer the entry 
until maturity. Accordingly, the 
amount is “averaged,” or proportion- 
ately distributed, throughout the period, 
and the proper sum is deducted each 
year from the book value, in such 
manner as to bring the latter to ex- 
actly par st maturity. 

The balance thus ascertained each 
year is entered as the “amortized” 
book value. In like manner, a bond 
may be bought in some instances at 
less than par, say $980. As it will be 
worth $1,000 at maturity, there will be 
an apparent profit of $20. 

This gain, however, does not rightly 
accrue in the first year, nor in the 
last. It is therefore apportioned, in the 
same manner as in the previous case, 
throughout the period, and the proper 
sum is added each year so as to bring 
the amortized book value to exactly 
par when the bond becomes due and 
payable. 

Explaining Discrepancy 

Several inquiries have been received 
asking for an explanation of the dif 
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ference in the “contingency reserve,” or 
absolute surplus of different insurance 
companies as determined by the New 
York and Massachusetts Insurance De- 
partments. The New York Department 
computes the surplus, or contingency 
reserve, of various companies at a 
much larger amount than does the Mas- 
sachusetts Department. To explain 
this apparent discrepancy we must con- 
sider the different methods of the two 
departments. 


Practically ali insurance departments 
in this country list municipal and cor- 
poration bonds (which are not in de- 
fault) at their amortized value, ignor- 
ing entirely the so-called “market 
value.” 

In Massachusetts, however, and also 
in Connecticut, an absurd and anti- 
quated law has heretofore required the 
insurance departments of those States 
to list all such securities at their mar- 
ket value, the quotations of December 
31 being generally taken. This law 
was in force in Massachusetts in 1913, 
but has since been repealed and under 
the present law, which will be followed 
at the close of the current year, such 
bonds will be valued as they should 
be, at their amortized value. 


Case of Mutual Life 


It is proper to state here that, be- 
sides the effect of listing bonds at their 
market instead of their amortized 
value, there is another modifying cir- 
cumstance in the case of several com- 
panies. In its statement to the New 
York Department, the Mutual Life, as 
a measure of conservatism, voluntarily 
valued its 4 per cent. policies on a 
3% per cent. basis, thus increasing the 
reserve and decreasing the surplus. 
The New York Department accepted 
that valuation, but the Massachusetts 
Department, in accordance with its 
custom, valued the 4 per cent. policies 
as written—on a 4 per cent. basis, the 


difference in the two valuations being 
$8,122,702. 

In other words, if the Mutual Life 
in its annual statement had valued its 
4 per cent. policies on a 4 per cent. 
basis, as nearly all other companies 
did, that valuation would have been 
accepted by the insurance department 
of New York, and the company’s re- 
serve liability would thereby have been 
decreased and its contingency reserve, 
or surplus, increased, by $8,122,702, 
making the latter $19,143,234.73 instead 
of $11,020,532.73, as reported by the 
New York Department. 

Had the Massachusetts Department 
listed the company’s bonds at their 
amortized instead of their market 
value, as it will do under the new law, 
the company’s “unassigned funds,” or 
contingency reserve, according to that 
department, would have been $19,737,- 
705.72, instead of $393,505. 

Case of New York Life 

Again, the New York Life in its an- 
nual statement to the New York De- 
partment valued all its business on a 
3 per cent. basis, while the Massachu- 
setts Department valued it as written, 
on 4 per cent., 34 per cent. and 3 per 


cent. The difference in the two valu- 
ations is $17,013,925. Had the New 


York Department followed the Massa- 
chusetts method, the New York Life’s 
contingency reserve, or surplus, would 
have been $48,288,805.84, instead of $31,- 
274,880.84. 

Again, had the Massachusetts De- 
partment taken the New York Life’s 
bonds at their amortized instead of 
their supposed market value, the com- 
pany’s surplus according to the latter 
department would have been $51,245,- 
491.20, instead of $19,628,372.33. 

In the case of each company there 
is still a difference in the surplus as 
computed by the two departments, due 
to minor variations in method which 
need not be entered into here. 
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OF AFFAIRS 








A SAD STATE 

The Insurance Department of New 
York State, which took a hand in the 
compensation commission situation, by 
regulating commissions which it thought 
high, has acted again in the 
casualty field. This time the Depart- 
ment has declared that because of 
chaos ruling in plate glass insurance 
it will make an investigation into un- 
derwriting practices of the individual 
companies, with the aim of imposing 
penalties for violations of the anti-dis- 
crimination law or other improper prac- 


too 


tices. While some insurance observers 
deplore the widening scope of insur- 
ance department activities, fearing 


that too much power may some day be 
improperly wielded, there is no doubt 
that so far as the plate glass situation 
is concerned underwriters have not been 
able to make headway, either against 
the payment of exorbitant commis- 
sions, or the cutting of rates. In this 
therefore, intervention is wel- 
comed. As long as the New York In- 
surance Department is as capably, fair- 
ly and honestly run as it has been 
in recent years underwriters will not 
worry. If the department is made a 
football of politics, was once the 
case, the present tendency “to run to 
the department” may serious re- 
sults. 

It’s a sad state of affairs, however, 
that men intimately connected with a 
business and mastering many apparent- 
ly greater problems, cannot meet a 
crisis when hunger for premium volume 
is involved. 


case, 


as 


have 





3 SCOPE 


Actuarial Society of America de- 


ACTUARIAL SOCIETY’S 
The 


serves a great deal of credit for the 
comprehensive task which it is now 
about to complete in connection with 


the study of mortality statistics through 
the Medico-Actuarial Investigation. 
This work has developed into world- 
wide prominence among life insurance 
companies and it will go down in the 
history of the business as a monument- 
al task most satisfactorily completed. 
The actuaries of this country in the 
last few years have taken rank second 
to none in the world of insurance and 
that this reputation is justified, is be 
ing constantly demonstrated. The pa- 
pers delivered at the meeting last week 
in Milwaukee were of a particularly 
high order and embraced a wide variety 
of subjects. The questions treated 





were handled in a most scientific, as 
well as interesting manner, and the 
interchange of views between actuaries 
of the different companies which is 
made possible at meetings of this kind, 
should do much to commend it to the 
support of all the reputable life insur- 
ance companies in the business. 

ihe idea oft holding the meeting in 
the West was a particularly good one 
when it is considered that in this way 
western actuaries who are in sympathy 
with the Actuarial Society were able 
to participate again in its proceedings. 





OCTOBER NINTH 

Atlee Brown, Rating Expert of New 
Jersey makes the capital suggestion 
that October 9, in each year be generally 
regarded as fire prevention day 
throughout the country, it being the 
anniversary of the destructive Chicago 
fire. As a constant reminder Mr. 
Brown would have the date printed in 
red ink upon all calendars issued by 
fire insurance companies. Mr. Brown 
also makes to the Mayor ot Newark a 
good suggestion that the tire preven- 
tion exhibit, recently held there, be 
kept on view permanently. 





ASK INCREASED COMMISSION 





Agents in New York Suburban Field 
Dissatisfied With Contingent 
Arrangement 





Contending that the recent five per 
cent. commission increase allowed 
brokers upon New York suburban busi- 
hess was at the expense of the local 
agents in the territory, the latter have 
petitioned for a similar advance in 
their remuneration, and are campaign- 
ing vigorously to attain the desired end. 

At the quarterly meeting of the Sub- 
urban Fire Insurance Exchange on 
Tuesday, thirty or more local agents 
belonging to the United lire Insurance 
Agents’ Protective Association, were in 
attendance, Captain Waiter Blackman 
of New Rochelle, acting as their spokes- 
man. 

Captain Blackman held that the con- 
tingent arrangement given the agents 
in lieu of a flat increase in commis- 
sions was not at all satisfactory, and 
that the local men should be allowed 
a full ten per cent. overriding in order 
to compensate for the time and expense 
consumed in making inspections and 
generally handling brokered business. 

The claims of the speaker were 
challenged by several company offi- 
cials, one of whom charged the agents 
instead of the companies with being 
responsible for initial secret deals with 
brokers, the final outcome ot which was 
the general granting of an increased 
brokerage to the latter. 

Mr. Blackman also filed an extended 
brief with the association emphasizing 
the position of the agents in the com- 
mission question. 

The brief was referred to the execu- 
tive committee of the Exchange with 
the pledge that it would be given 
early and open consideration. 

Little Hope for Change 

That there will be any departure from 
the present commission scale of the 
Exchange is regarded as highly im- 
probable, company officers seemingly 
being a unit in their decision to in- 
sist that the contingent idea be given 
at least a year’s trial before any modi- 
fication of it be allowed. 

The United Fire Insurance Agents’ 
Protective Association was formed by 
the suburban agents a couple of 
months ago in an endeavor to secure 
better commissions from their compa- 
nies. 








L The Human Side o Side of Insurance a 














TT 
GEORGE M. La MONTE 


George M. La Monte, Commissioner 
of banking and insurance, of the State 
of New Jersey, has accepted his appoint- 
ment to be a regional bank reserve 
board director in the Philadelphia dis- 
trict. This will not interfere with Mr. 
la Monte’s duties at Trenton. It did 
necessitate his resignation from the 
presidency of a bank in Bound Brook, 
N. J. Mr. La Monte is one of the most 
conservative of the insurance commis- 
sioners and has the respect and esteem 
of the companies. He has had a broad- 
er business experience than most state 
officials, being a manufacturer as well 
as a banker and state official. 

* 7 * 


Henry J. Wyatt and David G. Wake- 
man, appointed this week assistant 
secretaries of the North River Fire, of 
New York, have been identified with 


the company tor years, and fully 
merit the confidence reposed in 
them by the management. Mr. Wyatt 


is head of the loss department for all 
of the Crum and Forster companies, 
outside the Metropolitan District, and 
enjoys a high reputation as an adjuster. 


* ox = 
J. Alex Gittere is now manager of 
the fire insurance department of the 
Inc. 


Buffalo Casualty & Realty Agency, 
* 


* * 


J. T. Tabler, formerly of Atlanta, is 
the manager of a Southern department 
which the Phoenix of London has 
established. 

- * +. 


S. Epsteen, Commissioner of insur- 
ance of Colorado, has been elected to 
Feilowship in the American Institute 
of Actuaries. 

s . . 

Russell Raymond Vorhees, a Newark 

newspaper correspondent, is the editor 


of The Insurance and Financial Ke- 
porter, a new journal that is being 
published in Newark. ‘The leading 
article in the October number is a 
history of The Prudential. 
* + * 
W. B. Quigley, who has been ap- 


pointed New York special agent of the 


London Assurance has been district 
secretary and inspector of the Under- 
writers’ Association of New York 


State at Utica for about four years. 
He is a capable man who will make 
good in his new connection. 














Sydney S. Landau, a new man in the 
Manhattan Branch of the New York 
Life has been making remarkable rec- 
ords. He joined the New York Life 
in May, 1914, but did not make a big 
hit until September in which month 
he wrote $106,000 and paid for $76,000 
of this amount. This should certainly 
head him for the big club with a 
vengeance and it will probably spur 
him on to greater efforts to know what 
can be accomplished in thirty days. 


* - 

Comptroller William" Sohmer is now 
very much in the public eye through his 
campaign for re-election as comptroller 
of New York State. He has been 
known for a number of years in the 
insurance district through the success- 
ful insurance firm of William H. Sohmer 
& Son. Mr. Sohmer is also a partner 
in the agency firm of Sohmer & Harris 
at 29 Liberty Street, which firm repre- 
sents the Equitable Life and the indus- 
trial, accident and health department 
of the Standard Accident of Detroit. 
Mr. Sohmer has always been a strong 
democrat and has been for a number of 
years a force in the local democrat 
organization. 

* + * 

Dr. W. E. Porter, of New York who 
was elected president of the Insurance 
Medical Directors’ Association at the 
recent meeting in Hartford is medical 
director of the Mutual Life. He was 
born in East Hartford, Conn., June 16, 
1866 and graduated later from the 
College of Physicians and Surgeons, 
New York. Some time after gradua- 
tion he entered the service of the 
Mutual Life and has risen steadily to 
his present responsible position. Dr. 
Porter has been active for years in the 
Insurance Medical Directors’ Associa- 
tion and has served as both vice-presi- 
dent and secretary. 

* . . 

John B. Arnold, a seventy-eight year 
old representative of the Mutual Ben- 
efit in Pittsburgh, was attacked by a 
robber who assaulted him with a ham- 
mer in an office building. Mr. Arnold 
was removed to a hospital, his scalp 
being badly bruised. 

* * * 

Saul Davis of the Bronx Branch of 
the New York Life has been with the 
Ccmpany since 1907 and is having his 
best year in spite of the fact that there 
is a European War. Mr. Davis had 
paid for $92,000 of business by Septem- 
ber 30 and only missed this year’s 
$100,000 Club by a small margin. 





AUTOMOBILE CLAIM MANAGERS 





Form Association to Facilitate Adjust- 
ment of Collision Claims—Meet- 
ing Yesterday 





At a meeting held yesterday at the 
offices of the Globe Indemnity, the 
Automobile Claim Managers Associa- 
tion was organized to simplify the 
handling of the automobile collision 
claims. 

At present the adjustment o* such 
classes of claims between companies is 
subject to much delay. The new or- 
ganization will supply a_ clearing 
house. F. A. Grasmuck of the Queen 
has been promoting the idea. 





IGNORE “NO COMMISSION” RULE 


Some of the up-State local boards 
have rules, prohibiting the payment of 
brokerage to agents or brokers not 
living in their jurisdictions. As a re- 
sult, many lines are being lost to the 
agents who refuse to abrogate the rule. 





Frank J. Tighe, of Salt Lake City, 
who has made a success with the Pa- 
cific Mutual Life as an agent, was for- 
merly an engineer on the Denver & 
Rio Grande Railroad. 
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Fire Insurance Department 


RULES AND FORMS IN NEW YORK 


Before 


Various 
the Committee of Rating 
Managers 


Suggested Changes 





As Chairman of the Committee of 
Rating Managers, Willis O. Robb of 
this city, has had submitted him for re- 
view by his committee an extended 
brief prepared by the iocal agents 
association of Rochester, and by it 
filed with the New York State Com- 
mittee of the Eastern Union. 

The brief deals with a number of 
rules and forms in use throughout the 
Empire State, and suggests changes, 
more Or less important in each; this 
being in line with the request made by 
the company Officials during the visit 
of the Rochester agents to this city a 
couple of months ago. 

The brief will be carefully gone over 
by the Rating Committee—composed of 
Willis O. Robb, manager New York 
Fire Insurance Exchange; Henry E. 
Hess, manager Suburban Fire Insur 
ance Exchange; Ralph G. Potter, sec- 
retary Underwriters Association of 
New York State and E. H. Sigison, 
manager Buffalo Association of Fire 
Underwriters—following which it will 
be returned with recommendations to 
the Chairman of the Eastern Union’s 
Committee for New York State, F. W. 
Day assistant manager of the Royal. 

A conference of representatives 
from the four rating organizations will 
be called later and the results there 
decided upon presented to each of the 
governing associations for subsequent 
adoption. 


In taking the local men into their 
confidence and inviting suggestions 
along definite lines, the New York 


State Committee of the Eastern Union 
has shown clear judgment, the result 
already being a warmer relationship 
between head office and local represen- 
tative than had existed for a long time 
previously. 





IRRITATION AT WILMINGTON 





Growing Dissatisfaction Over Latitude 
Allowed General 
Agencies 

Wilmington, Del.—Special agents hav- 
ing jurisdiction in this field are showing 
increasing irritation over the loss ol 
business to the companies having gen- 
eral agencies at this city. The field 
men contend that the exemption of the 
general agents to the expense regula- 
tion imposed upon the local men, per- 
mits the payment of excess commis- 
sions and other forms of compensa- 
tion, which cannot fail to induce busi- 
ness. How long the suffering agents 
will be content to stand the handicaps 
under which they labor, is a problem 
that is causing much quiet speculation 
here. 








COMPROMISE FAMOUS CASE. 


J. E. Davis Manufacturing Company of 
Cortland, N. Y., Receives $218,000 
in Loss Settlement. 





Final settlement in the bitterly con- 
tested loss of the J. E. Davis Manufac- 
turing Company of Cortland, N. Y., was 
affected a short time ago, the assured 
receiving $218,000 in full settlement for 
its claims against the twenty-six inter- 
ested fire insurance companies. 

The loss occurred on April 6, 1912. 
Payment was contested by the com- 
panies upon various grounds. Cardozo 


& Nathan of New York were employed 
as counsel to assist the Syracuse legal 
firm of White, Cheney, Sherman and 
O’Neill, trial attorneys. 


] 








GIVEN GENERAL AGENCY 


A. G. Hancock to Represent Sterling 
Fire in Important Terri- 
tory 





Albert G. Hancock, of Baltimore, has 
been appointed general agent of the 
Sterling Fire, of Indianapolis, for the 
District of . Columbia, Virginia 
North Carolina. Mr. Hancock is one 
of the prominent fire underwriters of 
the Monumental City where for years 
he has been the representative of thé 
Home and several other 


and 


companies. 


RENT INSURANCE 

Middle Department Considers Changes 
in Writing This Form of 

Indemnity 








In all prominent rating organiza- 
tions of the East, save only the Under- 
writers Association of the Middle De- 
partment, rent insurance is written for 
less than one year periods, the time 
of rebuilding destroyed properties fre- 
quently not exceeding three or four 
months. 

At the quarterly meeting of the Asso- 
ciation on Wednesday the wisdom of 
amending the regulation to conform to 
general practice was considered. 

Attention, too, was given sprinklered 
risk business, and the previously sug- 
gested changes in the term rule govern- 
ing its writing. 


RATES ON GRAIN ELEVATORS 
General Question to be Investigated by 
Special Committee of Eastern 
Union 


Among other important happenings 
at the most recent meeting of the East- 
ern Union was the appointment of 2 
special committee to investigate the 
general subject of grain elevator rates, 
the action doubtless being influenced 
by the reduction by the Baltimore 
Board a couple of months ago of tariffs 
upon this class of hazard. 

It is the generally held opinion that 
a wide difference should exist in the 
charges imposed upon grain stored in 
the old fashioned wooden type of ele- 
vator and that placed in the modern 
steel and concrete structures, and it is 
with a view to determining just to what 
extent this shouid be carried that the 
appointment of tne committee was de- 
termined upon. 

Grain elevators are found all along the 
Atlantic seaboard from Montreal south, 
while Buffalo has a number as well; 
these of course, being in addition to 
the numerous, storage warehouses 
found throughout the grain producing 
belt in the West. 

Whatever experience upon the class 
may have been it is recognized that 
this will furnish no guide for the future, 
the whole character of elevator colt- 
struction having been markedly im- 
proved of late years. 





GOVERNOR OF ROYAL EXCHANGE 


Vivian Smith, of Morgan, Grenfell 
& Co, (the London connection of J. 
P. Morgan & Co.), has been appointed 
Governor of the Royal Exchange, su:- 
ceeding the late Sir Neville Lubbicx 


The National of Hartford has ap- 
pointed W. M. Goodwin, special agent 
to assist N. C. Rorabaugh in the Phila- 
delphia suburban field. 





A committee of the Pennsylvania In- 
surance Federation is touring the State 
for new members. 
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PLANS OF NEW YORK AGENTS 





Automobile Tour of State to Get New 
Members—Prompt Payment 
Law 





At a meeting of the Executive Com- 
mittee of the New York State Asso- 
ciation of Local Fire Insurance Agents 
it was decided to push for new mem- 
bers. The association’s plan of cam- 
paign will be to divide the State into 
twelve sections, with a captain in each 
section, and on November 11 and 12 to 
have each captain with four or five 
members of the association make a 
tour in an automobile covering certain 
towns in his territory, and, in the 
meantime, have the agents fully advised 
as to the association’s work and its 
organization. 

During the next year the association 
proposes to bring about, if possible, 
first: An amendment to the insurance 
laws of the State in the thirty or forty- 
five day prompt-payment system, 
similar to that in other States, viz.: 
West Virginia; second, a better rela- 
tionship and means of communication 
between the Underwriters’ Association 
of ‘New York State, the fire insurance 
companies and the agents’ association. 





AGAINST “SYRACUSE RULE” 





One Faction of Rochester Agents Wants 
Town Made an Excepted 
City 





The Rochester board has presented 
a brief to the Eastern Union, asking 
for some changes in rules and condi- 
ticns, applying in that territory. 
There is a growing feeling on the 
part of some Rochester agents that 
their town should be made an excepted 
city, as is Buffalo. The reason is the 
lack of harmony between the Rochester 





Ass0cia- 
The Roches- 
ruled from 


Underwriters’ 
York State. 
to “being 


board and the 
tion of New 
ter men object 
Syracuse.” 


Another subject of interest in Roches- 


ter is the brokerage question. The 
Rochester men do not want to pay 
commission to outside brokers, as a 


result of which, it is said, a $300,000 
line has been lost to the agents. 


STANDARD POLICY FORM 





Western Insurance Bureau 
Needed Reform in Business 
Practice 


Plans 


Primarily as a convenience measure 
and also to secure reduction in expenses 


the Western Insurance Bureau at its 
semi-annual meeting on uesday de- 
cided upon a uniform policy to be 


used throughout its entire territory. The 
new contract is patterned largely after 


the New York standard form, the 
changes instituted being such as were 
necessary to conform to the varying 
State laws. 


With a decreasing average rate and a 
constantly increasing ex] account 
Western managers appreciate the need 


nse 





for husbanding their resources, and 
this practice is now insisted upon in 
every respect. 


PROMINENT LOCAL AGENT DEAD 


Death claimed John Benson, long a 
leading agent at Middleport, N. Y., on 
Monday. Mr. Benson represented the 
Agricultural, American, Hanover, Orient, 
Providence-Washington, Rochester Ger- 
man Underwriters, Royal, Springfield 
Fire & Marine, Sun and the Williams- 
burgh City. Special agents of the com- 
panies named will meet at Middleport 
within a few days and decide upon 
their future representation. 
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NEW HAZARD IN GARAGES 


IS FOUND BY RATING BUREAU 





Decarbonizing of Cylinders of Automo- 
bile Motors Described—Safety 
Recommendations Made 





The hazard accompanying the de- 
carbonizing of cylinders of auotmobile 
motors was recently investigated by 
Charles H. Fischer, of the Atlee Brown 
rating office. The following report 
was made: 

“The examination of the combustion 
chambers of the motor of an automo- 
bile which has been driven for say 1,000 
miles will show that the combustion 
chambers contain carbon deposits and 
incrustation. These are formed as the 
result of imperfect combustion of the 
engine fuel and the burning of any 
surplus amount of lubricating oil fed 
to the cylinders. A careful analysis of 
such incrustation will often show that 
it contains some silicates, which are 
drawn into the combustion chambers 
through the carburetor. The amount of 
such deposit and incrustation formed in 
the combustion chambers depends 
somewhat upon the grade of fuel and 
lubricating oil used, but more upon the 
amount which is used. Too rich an 
explosive mixture and too much cylin- 
der oil will greatly increase the rate 
at which the deposit is formed. The 
presence of an excessive amount of de- 
posit will manifest itself in noisy opera- 
tion, Over-heating of the engine, pre- 
ignition, and loss of power, due to re- 
duction of compression on account of 
deposit getting under the exhaust valve. 

“Previously, such deposits and in- 
crustation were removed by a long, 
tedious and expensive process of scrap- 
ing, the thoroughness of which de- 
pended largely on the patience of the 
mechanic. During the past few years 
two methods have been devised for re- 
moving this carbon, both of which are 
very simple, and involve little labor. 

“By one. method the carbon is burnt 
out with the aid of a jet of oxygen, and 
by the other method the carbon is 
loosened by the use of denatured alco- 


hol, methyl acetone used alone or in 
combination with other substances 
similar to paint removers, and then 


drawn off suspended in the liquid. 
Use of Oxygen 

“From the fire hazard standpoint the 
process incorporating the use of 
oxygen is the more important. The 
apparatus required for this process con- 
sists of a tank of oxygen, a reducing 
valve (for reducing the tank pressure 
of 1,800 lbs. to the operating pressure 
of 15 to 25 pounds), two pressure 
gauges (one for the tank side and one 
for the jet side of the reducing valve), 
12 to 15 feet of rubber tubing, about 
18 inches of 14-inch copper tubing to in- 
sert into the combustion chambers and 
a small cock for controlling the jet. 

“The different steps in the process, as 
suggested in whole or in part by some 
o? the manufacturers of the numerous 
oxygen decarbonizing machines, and 
approved by this office, are as follows: 

“Take the automobile outside of the 
building. Start the engine and then 
close the valve in gasoline supply pipe 
at the tank, allowing the engine to draw 
all the gasoline from the carburetor, 
when it will stop; be sure the drip pan 
is clean; place wet bagging over the 
carburetor; remove one spark plug, or, 
better still, one valve cap; place the 
piston of the cylinder to be cleaned on 
the compressior stroke; if any surplus 
lubricating oil is on the top of the pis- 
ton remove with oil gun; drop a lighted 
match or lighted wax taper into the 
combustion chamber and direct a 
stream of oxygen on the flame, which 
will ignite the carbon deposit; gradu- 
ally move the jet of oxygen to all parts 
of the combustion chamber, thus con- 
suming all of the carbon. This process 
of burning will be accompanied by a 
small shower of sparks coming out in 


the atmosphere and falling on the 
motor casing. 

“The process as described by some of 
the operators and as actually carried 
out by others is quite different from 


that recommended above. Some opera- 
tors will close the valve in the gasoline 
supply pipe and remove the gasoline 
from the carburetor, but fail to use wet 
bagging over the carburetor. Practically 
all operators overlook cleaning the drip 
pan. Some operators will remove two 
spark plugs or two valve caps, and 
others only one. However, this is not 
sc important. The removal of any sur- 
plus lubricating oil is generally omitted, 
which causes a flame, sometimes two 
or three feet long, to shoot out of the 
opening when the oxygen is supplied. 
The piston is always placed on the 
compression stroke. One or more 
matches are generally used to start the 
carbon. Frequently a little kerosene 
oil or gasoline is poured into the com- 
bustion chamber to facilitate the burn- 
irg. This, too, when the oxygen jet 
is inserted will cause a long flame to 
shoot out of the cylinder opening, or, 
in the case of gasoline might cause an 
explosion. The amount of sparks 
which are emitted and the length of 
the flame will depend largely on the 
use of the controlling valve at the jet. 
Some operators pay little or no atten- 
tion to this, which results in rather 
larger showers of sparks and long 
flames. In some instances no pressure 
regulator is employed, a plain globe 
valve being placed at the tank; this, 
of course, provides no regulation, is very 
vnreliable, and permits of no control 
at the jet. 

“There are two reasons for this 
short-cut, careless method of doing this 
work. First, the execution of this work 
by careless, inexperience mechanics, 
ignorant of the possible results of 
hazardous methods. Second, when this 
process was first used, the charge for 
doing such work in the public garage 
was $1.50 per cylinder, and, in some 
cases, as high as $2.00. As the use of 
the process became more common, 
competition forced the charge down to 
$1.00 per cylinder, and, in some in- 
stances, as low as $0.50 per cylinder. 
This, naturally, means that less time 
and cheaper labor must be used for 
this particular work, which results in 
an increased hazard. 

“If the process is carried out as rec- 
ommended by this office, it is probably 
no more hazardous than any spark- 
emitting device in a garage. The opera- 
tion, however, as actually performed 
in practice, frequently by inexperienced 
and careless help, is, without doubt, 
considerably more hazardous, as it 
may be with a leaky carburetor full of 
gasoline, or an oil pan full of oil, and 
with some gasoline exposed to long 
flames and large showers of sparks, 
some of which find their way to the 
carburetor and oil pan.” 





MYSTERY IN COLLEGE FIRE 

Just how the fire started which 
caused a heavy loss in a building at 
Columbia University recently is still a 
mystery to adjusters and, also, to the 
fire marshal who has made an investiga- 
tion. The building was covered by 
$1,000,009 insurance. 





NEWARK FIRE 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire insurance Company in New Jersey 
INCORPORATED 1811 


Agents Desired at Unrepresented Points 








ord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
ESTABLISHED 1857 


STATEMENT JANUARY I, 1914 
Assets ibawieied Coeoversocseceesce oseees $1,439.399.53 
RIRRNNIER ccccccccccceceece Hnevsece coocece 679,631.12 
Surplus ..... neeken heen canteen anew 869,768.41 
UNITED STATES BRANCH 


123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, United States Manager 


Agents Wanted in Principal Cities and Towns 








Caledonian Insurance Co. of Scotland 
FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 








WO HUNDRED AND FIFTH YEAR 


SUN . 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 








QUEEN 


ius. Co. of America, 
WBwW YORK. 


UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 

76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 


N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 

















JOHN L. DUDLEY, Pres. JOHN E. KING, Vice-Pres. GEORGE E. WOOD, Vice-Pres. 


The John L. Dudley, Jr. Co. 
84 William Street, New York City 
General Agents in the U. S. for the Arlington Fire, of Washington, D. C. 


GENERAL AGENTS SUBURBAN DEPARTMENT: 
Western Assurance, of Canada Sterling Fire, of Indiana 


HEAD SUBURBAN AGENTS: 
Atlas Assurance Co., London; Sun Underwriters, London; 
Germany; County Fire, Philadelphia 








Nord-Deutsche, 
















F. H. HAWLEY, Pres. 


LE ROY, OHTO. 


ORGANIZED 1848 W. E. HAINES, Secy. 


‘os Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,015,000.00 
AN AGENTS COMPANY 


E. K. SCHULTZ | LOGUE BROS. & CO. 


PHILADELPHIA PITTSBURGH 
General Agent General Agents 


Eastern Pennsylvania, New . 
Jersey and New York Western P ennsylvania 
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NEW JERSEY NOTES 





LA MONTE’S ANNUAL REPORT 


PRAISES 





RAMSAY RATE LAW 





It ‘Has Been of Advantage to Insuring 
Public, Says Com- 
missioner 





In his annual report to the legisla- 
ture, George M. La Monte, commissioner 
of insurance and banking says that two 
new domestic stock companies hava 
been formed since his last report, viz.: 
The Liberty Fire of New Jersey and 
the Insurers’ Reciprocal Fire of New 
Jersey, both located in Jersey City, and 
having a capital of $100,000 each. The 
following ceased operation: Essex 
County Mutual, which reinsured in the 
Firemen’s of New Jersey; Holland 
American Mutual of Paterson, which 
canceled its policies; Insurers Recipro- 
cal Fire of Jersey Oity, which for- 
feited its certificate of incorporation. 

Increases of Capital 

Of increases in capital since the last 
report the Camden Fire now has $700,- 
000 capital; the Eagle Fire,. $200,000; 
the New Jersey Fire, $1,000,000. 

These foreign companies were ad- 
mitted since the last report: Automo- 
bile of Hartford; Central Manufac- 
turers, of Van Wert, O.; Columbian 
National, Detroit; German of Peoria; 
Grain Dealers, Hamburg Assurance; 
International Reassurance; Knicker- 
bocker of New York, Netherlands, 
Paternelle, Pennsylvania Millers, Sec- 
ond Russian, Union of London, Ur- 
baine. 

The Rate Law 

Regarding the Ramsay rate law Mr. 
La Monte says: 

“Chapter 85 of the laws of last year, 
forbidding discrimination in insurance 
rates and requiring schedules of rates 
and rules of practice to be filed in this 
department by insurers against the 
hazards of fire and the legal liability 
of employers, and making it obligatory 
upon the companies to conform to the 
rate so filed, appears to be working 
satisfactorily, judging from the very 
few complaints that the department has 
received. The readjustments made in 
the fire insurance rates and rules, which 
were necessary in order to bring them 
in harmony with the anti-discrimina- 
tion feature of the act, have caused 
some dissatisfaction, but that, of 
course, was to have been expected. The 
necessity for granting a formal hearing 
or account of protests by any insured 
has in no case as yet arisen. 


“The act does not give this depart- 
ment the power to make rates, that 
function being properly left to the com- 
panies or the rating expert appointed 
by them under its provisions, and it is 
only in cases where it is shown, after 
a hearing, that discrimination has been 
practiced, has the department any 
authority to require a change in any 
rate. 

“Although the law hat leen in opera- 
tion less than a year, there is ample 
evidence that it has been of advantage 
to the insuring public, and it seems safe 
to say that as time goes on it will be 
found that it will do much to improve 
insurance conditions in the State and 
be of benefit to the public and the 
companies. In any event, it certainly 
seems that there is sufficient merit in 
the act to permit it to remain un- 
changed until it has been given a fair 
trial.” 





HARDY ADDRESSES LEAGUE 


The first meeting of the Newark In- 
surance League this fall was held in the 
building of the Newark Fire Insurance 
Company on Friday of last week. 
Thomas Kane, of the Commercial 
Casualty, was in the chair. The prin- 





cipal speaker was E. R. Hardy, of the 
New York Fire Insurance Exchange, 
who explained the educational oppgr- 
tunities, of the insurance leagues, 
which are being organized or have al- 
ready been organized in many cities. 


The ‘Newark Insurance League al- 
ready has a large membership and has 
proven its usefulness. Officers of the 
city’s insurance companies show their 
endorsement by attending the meetings. 
Among those attending the meeting 
Friday night were Presidents Haynes, of 
the ‘Newark Fire and Hoadley, of the 
American of Newark. Frank L. Arm- 
strong of the Rating office is on the 
Executive Committee of the League. 


THE LISTER LINE 





More Than $40,000 Unauthorized Insur- 
ance—Newark Agents Did Not 
Pay Excessive Commissions 





Placing unauthorized insurance in 
New Jersey is going to be a danger- 
ous Operation in future. The Insurance 
Society of Newark, which has been 
carrying on an investigation of the 
writing of the Lister chemical line, 
since the burning of the Lister plant, 
will push this case to the limit, and 
make it a warning to brokers. The 
Department of Banking and Insurance 
is investigating the circumstances of 
placing this line, ana interesting de- 
velopments may be expected. 


At a meeting of the Insurance 
Society of Newark a few days ago, the 
different agents, either in person or by 
affidavit, told what they knew of the 
case. It developed that the unauthoriz- 
ed insurance will run over $40,000. 
The investigation showed that the skirts 
oi Newark agents are clear in the mat- 
ter of commission payments. The line 
is controlled by a Boston broker, whose 
New York representative placed it. 





GRIFFITH COMPANY RESIGNS 





Had Been Asked to Apologize to a 
Meeting of Insurance Society of 
Newark 





The T. W. Griffith Company has 
withdrawn from the Insurance Society 
of Newark, resigning its membership 
and the proxies of its companies. The 
incident grew out of the investigation 
of the Lister chemical line. President 
Beavers of the T. W. Griffith Company 
said to The Eastern Underwriter: 


“We were asked a number of ques- 
tions regarding this line and answered 
them in the form of an affidavit. We 
were asked to make a personal appear- 
ance, but were unable to do so, and 
finally were told to apologize before 
a meeting of the Society. We saw 
ne reason for doing this as we had 
answered all questions to the best of 
our ability. We, therefore, resigned 
from the Society.” 


A DRUGGIST’S GROUCH 





Real Reason for Rate Inquiry of Board 
of Trade at 
Camden 





The Camden Board of Trade, on com- 
plaint made by George M. Berringer, 
who is a wholesale druggist and com- 
pounder in that city, has appointed a 
committee to investigate fire insurance 
rates. The Philadelphia “North Ameri- 
can” printed a story that despite im- 
provements in fire department, new en- 
gine houses, etc, rates continued to 
climb and were now exorbitant. 

The Eastern Underwriter has investi- 
gated the situation at Camden and find 
that Berringer recently received a re- 
duction in his rate. 

The old rate was as follows: 


Without With 80% 
Co.-Ins, Co.-Ins. 
re 1.08 12 
OCOMREEES ccccrtsses 1.46 37 
This rate was revised by the New 
Jersey Rating office recently and pub- 
lished as follows: 
EE knacccacses @ 85 64 
CN san cvecaes 1.17 .88 


These new rates did not satisfy Ber- 
ringer, who, appealed to the Commis- 
sioner at Trenton, and compared his 
risk with three small retail drug stores 
with dwelling above an entire differ- 
ent class. The commissioner made in- 
quiry as to the rates and the question 
of discrimination complained of, and re- 
fused to accept any of his statements 
as being in violation of Chapter No. 85. 

The Rating Office’s advance at Cam- 
den, because of defective protection, 
affected only large manufacturing risks. 





AGENT WINS SUIT 


J. J. Driscoll, a Bayonne insurance 
agent, has won the suit he brought 
against Herman Fusser, a building con- 
tractor. Fusser insured some build- 
ings in course of construction and be- 
lieved the policies should cover the 
period during period of erection only. 
At the end of the year he received 
e bill for the full year’s premium and 
refused to pay. Driscoll sued. 

Judge Stillwell ruled that the in- 
surance policy was taken out for not 
less than a year, and that the policy 
did not have to be delivered so long 
as the property concerned was pro- 
tected by it. 





A JERSEY FEDERATION 


Prominent casualty men in Newark 
are considering the formation of an 
insurance federation in that State. 
Louis Lipmann, and others are active 
in the movement. 


JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 
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“ The Leading Fire Insurance Company of 
America” 





CASH CAPITAL - $5,000,0%0.00 
WM. B. CLARK, President 
Vice-Presidents 
HENRY E. REES A. N, WILLIAMS 
Secretary 
E. J. SLOAN 
Assistant Secretaries 
GUY E, BEARDSLEY 
RALPH B, IVES 


W. F, WHITTELSEY, Marine Secretary 


BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
FIRE 
Head Office - - Toronto, Canada 
United States Branch 


E. S.:ALLEN, 














January 1, 1914 
REE. secs nsaenssivnds« 
f te Serre 


$1,889,180.99 
727,908.12 





W. R. BROCK, President 
WwW. B. MEIKLE, Vice-Pres. & Gen. Manager 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 
Cash Capital $1,000,000.00 
Cash Assets - 4,743,233.00 
Cash Surplus to Policy 
Holders - 1,741,305.00 
The real strength of an insurance company is in 
the conservatism of its management, and the man- 
agement of THE HANOVER is an absoiute as 
surance of the security of ite policy 


R. EMORY WARFIELD President 
JOSEPH McCORD Vice-Pres, & Sec’y 
WILLIAM MORRISON - Aast. Sec'y 
JAMES W. HOWIE Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 














ASSETS. 


Real Estate (Equity)............ 
Mortgage Loans 
Bonds (Market Value) 
Cash in Banks and Office 


Agents Balances 


All other Assets 





Interest and Rents due end ‘accrued 


First National Fire Insurance Company 


WASHINGTON, D. C. 


STATEMENT OF CONDITION JUNE 30th, 1914 


As shown by an examination made by the Insurance Departmen of the District of Columbia 


LIABILITIES. 
mw ata $254,500.00 | Outstanding Fire Losses............... $32,869.54 
bee 246,850.00 Unearned Premium Reserve............ 203,091.15 
baie 868,797.60 | Accrued charges on Real Estate......... 5,208.43 
doa. io 89,182.43 | All other Liabilities.................. 5,311.09 
+ vnivee 64,650.96 | Capital Full Paid.................... 848,527.50 
ee 26,004.38 | Capital Part Paid... ....ccccccccccces 37,560.00 
+ ae’ COBB | BO oc vce cccccccccessccesenccces 424,240.86 
eolees $1,556,808.57 BN eos 2 ok Wie ie ale een bak Sn ap 


Surplus to Policyholders, $1,310,328.36 
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Meaning of “Held in Trust” 
in Commission Clause of Policy 


By a General Adjuster of a New York Company 
A Letter Written to a Special Agent 








(Continued from last week) 
Much Litigation 

The subject in its different phases 
has been involved in much litigation. 
We might, therefore, quote many de- 
cisions and cite many cases but it 
would serve no important purpose in 
giving a general idea of it. To go into 
the matter in all of its ramifications 
would, we fear, tend to confuse, rather 
than serve our real purpose of placing 
ix before you as an abstract proposi- 
tion. We desire, however, to give you 
some idea of how the courts have held 
on some of the questions that have 
come before them. 

In support of our reference to 
being unnecessary for any particular 
bailee to be in contemplation at incep- 
tion of the insurance for him to be pro- 
tected by it at times of fire, we beg to 
mention, in part, the views expressed 
by a certain New York Justice on the 
subject, being that the intention need 
not have been fastened, at the time of 
entering into the contract, upon the 
very person who, when loss occurs, 
seeks to take the benefit of the insur- 
ance; that, for obvious reasons, it can- 
not be foreseen who will, in the course 
of the policy, come into such relation 
with assured as would entitle him to 
avail himself of the protection afforded 
by it; that it is to be assumed that 
every One was in the intention of the 
insurer who subsequently with design 
takes such relation to him as brings 
him within the clauses of the policy; 
that the party seeking to enforce the 
policy need not show that the assured 


its 


had him in _ special contemplation; 
that it is sufficient if he occupied at 
the time of loss such relation to the 
insurance as assured intended should 
be protected thereby. In the same con- 
nection he makes reference to Penn- 
sylvania, Massachusetts and Maine 


taking a somewhat different view, hold- 
ing that the persons seeking to avail 
themselves of the benefits of insurance 
“for account of whom it may concern” 
must show that the party effecting the 
insurance intended to insure the claim- 
ants’ interests or that they directed 
the insurance to be so made or, as 
was held in another case, must prove 
that the insurance was intended to 
cover their interests, but that this rule 
does not hold good where, from the 
nature of the property insured and the 
business covered by the insurance, it 
is evident that the interests of any 
persons who might stand in the rela- 
tion of owner to the property, or any 
part thereof, at the time of loss, were 
intended to be covered; in other words, 
that it is not necessary that the per- 
sons but that their interests should 
have been contemplated by the insured 
at the time of taking out the insurance, 
and especially is this so if the insur- 


ance is made “to whom it may con- 
cern.” 
Wisconsin Case 
In a Wisconsin case, where a car- 


riage manufacturer’s policies contained 
a commission clause and also covered 
goods on storage or for repairs, the 
Supreme Court held that his insurance 
covered a carriage which had been left 
for repair and for sale and, although 
he was not fully insured, he could not 
first reimburse himself for his own loss 
but must pro rate the amount of insur- 
ance collected between himself and 
the owner of the carriage. 

In an Alabama case, it was held that 
the words “his own or held in trust,” 
in the absence of evidence to the con- 
trary, included a piano held for the 
purpose of sale, and that the fact that 
nothing was said by the owner in re- 
gard to insurance on the property and 





that the bailee did not include it in his 
proof of loss did not amount to evidence 
that it was not intended that the piano 
should be covered. 

In another similar case, where the 
insurance was on a stock of musical 
goods, “his own or held in trust,” and 
it was further provided that goods held 
on storage must be specifically insured, 
as, for example, in New York Stand- 
ard Policy, it was held that a piano was 
covered which was received from its 
owner after the issuance of the policy 
for the purpose of being forwarded for 
repairs. The stipulation in relation to 
goods held in storage could only have 
been intended, the court argued, to 
apply to property forming a part of the 
stock at the time the insurance was 
issued. 

Baltimore Warehouse Case 
the most interesting cases 
which has come to our attention 1s 
that of the Baltimore Warehouse Com- 
pany versus Home Insurance Company 
of N. Y., decided by the N. Y. Supreme 
Court in October 1876, the loss having 
occurred July 18, 1870. This case 
bears particularly upon the question 
of contribution. The plaintiffe were 
a Maryland corporation. They were 
warehousemen receiving from various 
persons cotton and other merchandise 
on deposit; they were empowered by 
their charter to receive bailments and 
to make charges against the bailors 
for handling, labor and storage; they 
were also authorized to make advances 
upon the goods deposited with then, 
their advances, charges, expenses and 
commissions becoming liens upon the 
property. Their charter required that 
every warehouse receipt warrant or 
warehouse certificate should contain on 
its face a notice that the property men- 
tioned by it was held by the corpora- 
tion as bailee and was not insured by 
them. There was, however, nothing in 
their charter prohibiting them trom ob- 
taining insurance to the full value of 
the goods left with them for bailment, 
although they could not themselves be- 
come insurers. 
(To be continued.) 


One of 


Atlee Brown Tells Mayor of Newark 
That Fire Prevention Display 
Should Continue 


After seeing the fire prevention ex- 


hibit in Newark’s City Hall, arranged 
and managed by C. Albert Gasser, of 
the Bureau of Combustibles, Atlee 


Brown, rating expert, was so much im- 
pressed that he went back to his office 
and wrote a letter to Mayor Haussling, 
of Newark, suggesting that the exhibit 
be made the nucleus of a permanent 
exhibit. No city in the country has a 
permanent fire prevention exhibit at 
the present time and Mr.. Brown thinks 
the time has arrived when such a dis- 
play should be arranged for. He feels 
that every city in the country will 
eventually have permanent illustrative 
property conservation halls or rooms, 
where children can be taken and edu- 
cated how fires can be prevented. The 
best way to do this is to show causes 
of fire and how they could have been 
prevented. In his letter to the Mayor, 
Mr. Brown said in part: 

“If you establish such an exhibit we 
believe you will have in the city of 
Newark something aiding a practical 
result of conservation that cannot be 
shown by any other city in this coun- 
try; a very progressive step which will 
be noted in time by many and visited 
by officials of other cities, and it would 
not surprise us if National bodies would 
make recommendations to other cities. 








Capital Stock - - 

Liabilities 

Net Surplus - 
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C. E. Sheldon, V. Pres’t. 
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Fire, Tornado and Automobile Insurance 


American of Newark 
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P. L. HOADLEY, President 
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Schedule Rating in New England Field 


By Gayle T. Forbush, Royal Exchange 


This paper is an address delivered by Mr. 
Insurance Agents Associa‘ion. 


Maine Fire 


We can never hope to reduce con- 
ditions which result from an infinite 
variety of risks and chances to pure 
science, but we can at least get rid of 
useless guesswork and put the results 
and conclusions of experience into 
such permanent and useful form that 
they may have the greatest value. This 
is necessary not only for our own wel- 
fare but also to hold the respect and 
co-operation of the insuring public. In 
two centuries’ history of fire insurance, 
the two most advanced steps along 
these lines have been the classification 
of premiums and losses and the co- 
operative estimating of rates by 
schedules, the latter of course a con- 
sequence of the former. 

Much might be said of classifications 
and their use and abuse, but to-night 
we are interested more especially in 
schedule rating, as the New England 
Insurance Exchange has definitely ex- 
pressed the intention of extending thiz 
system throughout its territory. 

All of us are fully acquainted with 
guess rating, or “judgment rating” as 
it is called, and many of us have much 
respect for it. At the same time it is 
easy to recognize its defects and weak- 
nesses, and to understand the great ad- 
vantage of a system which combines 
and crystallizes the experience and 
judgment of many underwriters into 
measure Or scales which can be applied 
to the rating of countless risks, with 
consistent and therefore defensible re- 
sults. For the keynote of schedule 
rating is consistency. No schedule can 
ever be framed to fix absolutely the 
right rate for a risk. The best we can 
hope for is a consistent comparison of 
all the known elements of risk of loss 
by fire. 

The most important, because most 
profitable, large class of property in our 
experience, is mercantile. The over- 
whelming fire losses of the country 
have resulted from conflagrations in 
mercantile centers of population, with 
few exceptions, and there is no reason 
to think that the future will not dupli- 
cate the past for many years to come, 
or until the public and the insurers 
work together for improved conditions. 

Consequently the rating of mercan- 
tile property has had the especial atten- 
tion of underwriters, with the result 
that schedules have ‘been devised and 
applied im all the large cities of the 
country and in very many of the small- 
er communities for rating the mercan- 
tile buildings. 

The Best Schedules 


By far the best known and most pre- 
tentious schedules in use to-day. are 
the Universal Mercantile Schedule and 
the Dean Analytical System. 

As indicated by their titles, these 
schedules are elaborate and are in- 
tended to compare risks to a fine de- 
gree of detail. To use a figure of 
speech not original, they measure risks 
by the inch. 

They are very expensive to apply and 
maintain, due to their refinements— 


Forbush at the meeting of the 


probably too expensive for any but the 
largest cities. 

Between making rates by judgment 
and computing them by the inch is a 
wide field for selection of method, and 
this is one of the problems we are 
uy) against. Shall we measure with a 
ten-foot pole, a yard stick or a foot 
rule? In other words, shall we use a 
schedule of ten, fifty or a hundred 
items or sub-divisions? 

The general opinion in the Exchange 
seems to favor a “short” schedule of 
not exceeding about forty items, as be 
ing the most practical and economical 
method. Such a schedule is not too 
long or too complicated to be easily un- 
derstood by property owners and is 
long enough to give proper credit for 
conditions which are of real value. 

In the practical use and application 
of any “short” schedule the greatest 
trouble is due to attempts (often 
successful) to “split charges” and thus 
destroy its consistency. 

Another matter for consideration is 
the treatment of local town or city con- 
ditions—such as fire department, water 
supply, fire alarm, etc. This is most 
often done by building up a base rat 
by what is really a sub-schedule for 
cities and towns, or it may be handled 
by a percentage discount at the end of 
the schedule, the percentage allowed 
varying with the local conditions, pos- 
sibly including town or city loss rec- 
ord over a term of years. 

Schedules for rating buildings must 
give due consideration to construction, 
occupancy, protection and exposure. On 
mercantile risks the important items 
of construction are walls, chimneys, 
floors and vertical openings, (elevators 
and stairs); of occupancy—the devices 
for lighting and heating and any stocks 
Or processes which by themselves con- 
stitute fire hazards; of protection—the 
public and private alarm service, 
water supply and fire department; of 
exposure—the local exposure, or build- 
ings within say one hundred feet, the 
local conflagration risk (due to special 
hazards or poor risks of other classes 
nearby) and the town or city confla- 
gration hazard as a whole. 


The Most Difficult Exposure 


This last exposure is the most diffi- 
cult to measure satisfactorily by any 
hard and fast rule, but probably this 
is not impossible. Without doubt the 
three-fold element of local, local-con- 
flagration and town-conflagration ex- 
posures has been underestimated in 
nearly all, if not all, systems of mer- 
cantile rating, by judgment or by 
schedule. 

It is of all items the one most im- 
portant and worthy of study and the 
one which should be applied without 
any attempt at modification of its 
operation. 

All of the charges and credits of a 
schedule should be and are based on 
certain “standards.” 
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BROKERS ACTIVITIES 








WHEN IS BINDER EFFECTIVE? 





At Time it is Signed or at Noon?— 
Brokers Want to 
Know 





Brokers have raised the question as 
to when the binder of the New Yora 
Fire Insurance Exchange takes effect— 
at the time it is signed or at 12 o’clock 
noon. The binder follows: 

“Each of the undersigned companies, 
for itself only, insures the property 
above descibed for the amount set op- 
posite its name until the issue of its 
Standard Policy on the same in place 
hereof, or until twelve o’clock noon of 
the next business day after the risk 
is declined, by notice to the insured or 
to the representative of the insured 
placing the risk; provided, however, 
that if the address of a mortgagee- 
payee or of a representative thereof is 
given above, such notice must also be 
sent to that address in order to term- 
inate the insurance as to such mort- 
Zagee-payee. But in no event shall 
this insurance be in force over fifteen 
days from the date of commencement 
of liability hereunder.” 

E. R. Hardy, of the New York Fire 
Insurance Exchange, gave it as his 
opinion that the binder is effective at 
noon, the same as the standard policy. 
Some brokers differ from him. 

~ + o 


AN AMERICAN EXAMINER 





London Lloyds Considering Employ- 
ment of Expert Familiar With 
Business Here 





To such an extent has business from 
this sid of the water developed that 
certain prominent groups of London 
Lloyds Operators are considering the 
joint employment of an expert to pass 
upon American offerings. 

Certain brokerage firms of New York 
and other cities are notorious for the 
preparation of “peculiar” forms, jokers 
in which disclose themselves only 
when losses occur. To minimize this 
evil, and to secure more thorough in- 
spection of the physical and moral 
features of submitted risks, has sug- 
gested the employment of a shrewd 
underwriter familiar with hazards on 
this side the Atlantic. 


* ~ * 


Buildings Not Insured 

Over production has impelled the 
management of the dominant whiskey 
manufacturing company of the country, 
to close a number of its» plants, a 
policy that will be persisted in until 
the demand for the product again 
approaches the normal. 

While indemnity upon the whiskey 
stored in the non-producing plants is 
still carried, that upon the buildings 
has been allowed to expire, the owner- 
ship corporation assuming the liability 
itself. 

The present general whiskey sched- 
ule is not nearly so large as it was a 
few years ago. 

. a 7 


Mysterious Cancellation of Lecture 


Some members of the Fire Brokers’ 
Association of New York were upset 
when the Compensation Rating Board, 
at the last minute, canceled a lecture 
that was to have been delivered before 
the brokers by a rater of the board. 
No explanation was given by L. S. 
Senior, of the board, in telephoning the 
brokers’ association that the lecturer 
could not come. Brokers say that the 
idea of the compensation lectures start- 
ed in this way: The association asked 
the board so many questions about 
compensation that the board suggested 
that it send over a couple of its men 
to talk to the brokers. The first lecture 
was held, the second scheduled, and 
then withdrawn. 





L. S. Senior, of the Rating Board, 
said that the lecture on rating was 
called off because the board was not 
prepared at this time to have it given. 
He said that he would deliver a lecture 
to the brokers himself shortly. Rumors 
that there was any hidden motive, 
such as company opposition, to the 
lecture being given last week, was 
denied. 

x = x 


Capture Standard Oil Line 

One of the brokerage concerns that 
is making rapid strides to the front is 
Rodgers & Carr. Recently, they cap- 
tured the compensation line of the 
Standard Oil Company, the premium 
on which foots more than $100,000, and 
several other large accounts. 

* o 7 


Adams Express Company’s Line 

The line of the Adams Express Com- 
pany is divided among half a dozen 
brokers, each controlling a different in- 
demnity. At one time the express com- 
panies found difficulty in getting com- 
panies to write their liability lines, but 
it is said that thts is no longer the 
case. 

* * * 


The $1,500 Salary Limit 
The ruling of the compensation com- 
mission placing a $1.500 limit on sal- 
aries, has caused a lot of comment on 
the street because it will cut down 
payrolls. 
* . * 


Electric vs. Gasoline Trucks 

Formerly the automobile rate on elec- 
tric trucks was 10 per cent. less than 
the gasoline trucks. At the last in- 
crease of rates the electric truck tariff 
was jumped up to equal the gasoline. 
i. e., an increase was put on both, but 
the 10 per cent. allowance for the elec- 
tric was eliminated. Brokers have 
criticised the change saving that elec- 
tric trucks, because of their speed, are 
entitled to reduction. The conference, 
however. has sent ont a green card. 
saving that the electric trucks are not 
entitled to the reduction. 

. . aa 


To Open New York Office 
Rollins & Burdick Co., well known 
Chicago agents and brokers, will open 
an office in this city. A son of Warren 
Goodwin. of Hall & Henshaw, has gone 
with Rollins & Burdick Co. 


Boston Congested Lines 

Boston brokers are wondering if the 
Massachusetts Commissioner of Insur- 
ance will make public the information 
he has gathered regarding liability in 
the congested center of the city. At 
the present time the understanding is 
that he will not. In discussing the 
situation one of the prominent brokers 
said to The Eastern Underwriter: 

“Certainly Mr. Hardison’s move has 
led a number of companies to cut down 
their liability in the congested district 
of Boston; and no doubt sooner or 
later some portion of the business that 
has heretofore been taken care of in 
companies that are authorized to do 
business in Massachusetts wil go out- 
side into the surplus line companies.” 

* o * 
Formerly With J. G. Hilliard 

Edward Peple, author of “A Pair of 
Sixes,” a farce comedy hit, was formerly 
with J. G. Hilliard’s office, and is well- 
known to New York brokers. 





INCREASED THEIR SURPLUS 


Figures for the first nine months of 
this year show that the Pacific Fire, 
after paying $40,000 in dividends has 
increased its surplus several thousand 
dollars. The surplus of the Company 
now is $290,000. 

The Stuyvesant for the first nine 
months, after paying $40,000 in divi- 
dends, has increased its surplus $25,- 
000. The Stuyvesant is still entered 
in North Carolina, Louisiana and Mis- 
sissippi, where business of certain 
agents was recently reinsured, the 
Company writing in those States from 
the main office. 
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Pyrene liquid does not evaporate and 
does not require periodical refilling. 

Leading railroads, traction companies 
and industrial corporations have adopted 
Pyrene Extinguisher to safeguard life 
and property and to secure econo- 
my by preventing delays in op- 
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REPORT OF VORYS COMMITTEE I wheels or ma nery, and to make and 
va ertily inspections ereof; and against loss of 
. ‘ ise and occupancy caused thereby; 
Meeting on October 20—Statute Will a 
ar lorgery 


Follow Best Thought in 
Other States 


The insurance committee of the 
American Bar Association, the chair- 
man of which is A. I. Vorys, former 


Insurance Commissioner of Ohio, nas 
drafted the law to regulate insurance 
in the District of Columbia. The com- 
mittee will hold a meeting on October 
20, a day prior to meeting of American 
Bar Association. The draft follows: 
10. An incorporated company may be li- 
censed to make any or all insurance comprised 
subdivisions: 


in any one of the following 
First. (a) On property and rents and use 
and occupancy, agair loss or damage by fire, 





nst 
} 





lightning, tempe 
explosion (other ar josion of steam boil 
ers or fly-wheels), breakage or leakage of 
sprinklers or other apparatus erected for ex- 
tinguishing fires, and on such apparatus against 
accidental injury; on automobile against loss 
or damage from collision or theft, and against 


liability of the owner for injury to property 
caused bw his automobile; 

(b) On vessels, cars and other vehicles, 
freight, goods, moneys, effects and money 


loaned on bottomry and respondentia against 
loss or damage from the perils of the sea and 
other perils usually insured against by marine 
insurance, including the risks of inland nav- 
igation and transportation. 

Second. On the lives of persons and every 
insurance appertaining “thereto, including en- 
dowments and annuities. 

Third. Against bodily injury or death by 
accident, and against disablement resulting 
from sickness, and every insurance appertain- 
ng thereto, including quarantine and ide nt 
tion. 

Fourth. Against liability of the insured for 
the death of another or disability, loss or dam- 
age suffered by another in his person or prop- 
erty. 

Fifth. Guaranteeing the fidelity of persons 
holding places of trust, the performance of con- 
tracts, other than insurance policies, and bonds 
and undertakings, including the signing there- 
of as surety. 

Sixth. Against loss or damage of property 
and liability therefor, resulting from accidental 
causes other than fire, marine and inland nav- 
igation, hazards, and against personal injury 
and death, and liability therefor, from explo- 
sions of steam boilers and engines, pipes and 
machinery connected therewith, and breakage 






t loss or damage from fail- 
pay their obligations to the 


the business de- 


y engaged in 
div i may also be li- 


ion Se 








make any or all insurance comprised 
sion Third and Fourth; and a com- 
ye licensed to make any and all 
my in subdivisions Third, 

h, Sixth and Seventh. 


SOUTHERN REPRESENTATION 
Companies in Office of Dan B. Harris 
to Determine Future Policy 
Shortly 





Within the next ten days it is ex- 
pected representatives of the five com- 
panies now in the Southern department 
offices of Dan B. Harris, of Atlanta, 
will meet and decide upon their future 
representation in the territory. Mr. 
Harris, it will be recalled, was recently 
given the management ot the South- 
ern department of the Insurance Com- 
pany of North America and the Phila- 


delphia, his appointment becoming 
operative November first. 
The companies in Mr. Harris’ office 


include the Aachen & Munich, Camden, 
Providence-Washington, Svea and the 


Security. While nothing has yet been 
definitely decided it is regarded as 
highly probable that the companies 


will continue their present association, 
although numerous offers of individual 
representation have been made them. 


BAREBONES FALL MEETING 

The first fall meeting and dinner of 
the Barebones will be on Wednesday 
evening, November 18 at the Old Dutch 
Tavern on John street. This was de- 
cided at the Executive Committee 
meeting Wednesday it was arranged 
to hold a second meeting and dinner in 
February and the final one in May. 
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MANY JOIN NEW YORK INSURANCE FEDERATION 


Stenographers, Clerks, Solicitors, Local and General Agents and 
Brokers Already Enrolled in Membership 


The executive committee of the new 
Insurance Federation of New York 
State held a meeting in Syracuse on 
Friday night of last week and started 
working on the draft of the by-laws and 
constitution. Major N. E. Turgeon, of 
Knoll & Turgeon, Buffalo, who will be 
the first president of the federation, 
came to the meeting with applications 
for membership from every employe in 
his office. G. T. Amsden, of Rochester, 
who is president of the New York Fire 
Agents’ Association, had the names of 
fifty insurance men who wanted to join. 
A. T. Armsirong, and Fred V. Bruns, 
of Syracuse, and others were enthusias- 
tic about the new federation and 
thought that it will have many thou- 
sands of members. 

New York City Represented 

New York city was represented by 
A. C. Hegeman, president of the Fire 
Brokers Association of New York. He 
declared that all the brokers to whom 
he talked believe that the federation 
will be a great success. It is interest- 
ing to note that among those who have 
already joined are street men, clerks, 
ard stenographers, several women being 
in the list, so that there is not the 
slightest doubt that the federation will 
be representative of all insurance in- 
terests. The membership to date is 
remarkable in view of the fact that all 
memberships have been voluntary. 

As has already been published by The 
Rastern Underwriter, life and fire, as 
well as casualty insurance agents, will 
join. As the dues are only one dollar 
a year there is no reason why every 
person in the State, who makes his 
living by insurance, should not be a 
member of the federation, which is 
formed to nrotect the livelihood of in- 


surance epople in all branches. 
Albany to Be Headquarters 
A general meeting will be held some- 
time during the winter at which every 


insurance man in the State will be wel- 
come. The meeting may take place in 
Albany, which to headquar- 
ters for the federation. 

The Members to Date 


is be 


The following insurance men and 
women have already joined the new 
federation: 

G. T. ‘Amsden, Rochester; N. H&. 
Turgeon, Buffalo; S. Carlisle Goodrich, 
Newburgh; McKay & Kondolf, Roches- 
ter; P. D. Kiernan, Albany; A. T. Arm- 
strong, Syracuse; W. H. Hecox, Bing- 
hamton; Glen H. Johnson, Miss S. W. 
Kinyon, Syracuse; C. C. McNitt, Nor- 
wich; W. H. Murray, Hornell; T. ¥&. 
Street, Rochester; A. P. Newton, J. EK. 
Gavin, Buffalo; C. E. Case, Rochester; 
N. C. Spencer, Buffalo; James C. 
Clements, Rochester; E. H. Warner, 
Buffalo; A. C. Hegeman, New York; 


L. Whitaker, Fulton; Wm. D. Hayes, 
Rochester; J. S. Kernan, Utica; ‘I. A. 


Sharp, Rochester; H. H. Freck, New 
York; E. C. Anderson, New York; L. 
B. B. Titus, New York. 

John Kavanagh, L. Walter Smith, 


C. J. Gliddon, Mary Thislle, Alice 
Woodward, Rochester. 


Geo. E. Freeman, Agustus H. 


Mrs. 


KnoHs, 


Millard H. Dake, John S. Kopf, M. 
Richardson, M. O. Halverstadt, Henry 
P. Bronkie, Geo. F. Jarrett, C. D. Knapp, 
Price E. Armstrong, C. I. Barrows, Bert 
S. Tule, Arthur J. Freas, Allison F. 
Eberle, Isaac Beck, Frederick J. 
3rown, J. Edward Regnier, E. J. Mc- 
Loughlin, Milton D. Baer, Frank J. 
Suchan, Laban S. Jenks, John P. Ingle- 
hart, Eleanor R. Brown, Emaline 
Brooks, Vera E. Cunningham, Jane 
O’Day, Clara Banburg, Florence Mer- 
eer, Alexandra Boln, Josephine OU. 
Frazer, Leonore Griesinzer, Evaline 
G Kupfer, Genevieve I. Cantillon, Mary 


V. Cantillon, Jessie M. Jackson, Edna 
M. Kern, Florence A. Beyer, H. C. Deul, 


P. G. Lapey, G. W. Spitzmiller, F. A. 
Kinsley, Roswell Park, Koger C. Ralpn, 
John C. Wilbur, H. H. Van Duesen, 
Joseph Desbecker, E. D. Stevens, L. ¥. 
Hankin, B. M. Seereiter, V. A. Chelius, 
G. I. Hohn, I. A. Reinhardt, A. 4. 
Vincent, Buffalo. 

J. C. Kalbfleisch, Belden B. Rau, A. 
J. Barrett, B. . Cuff, Thomas W. 
Coughlin, Gertrude Anthony, Sadie N. 
Lannin, Julia A. Brown, Edward Fraser, 
Marie R. Larkin, Grace Gerster, Philip 
Leboutillier, Frances Bolster, Mabel 
Habil, Edith Fay, Frank Arigoni, Cora 
M. Bradt, W. Osborne Ashley, James 
A. Dupuy, Charles T. Rau, Fred D. 
Zwick, Charles H. Schmidt, Frederick 
Heilbronn, Herman C. Ettinger, Charles 
H. McMamamon, Herbert Hoeffel, El- 
mer B. Donaldson, Arthur Winiger, 
John M. Kooman, Josephine Gatens, 
A. Heberling, Helen Creelman, Ada 
Glasser, B. Zugelder, Alma Vollertsen, 
Rochester. 

James D. Blakeslee, Wm. H. Blair, 
Monte T. Morehouse, Wm. J. Munan, 
Geo. A. Cable, F. L. A. Cady, Charlies 
M. Armstrong, Frank W. Fiske, Buffalo. 

Edward C. Roth, A. Bert Armstrong, 
Thomas G. Perkins, A. D. Husted, 
Manson Fiske, Christian Anderson, 
Wm. C. Hodge, E. M. Thompson, Jonn 
F. Koch, A. L. Griffith, Arthur Gahwe, 
Clara H. Khode, Nora E. Colvin, Albert 
Dodge, R. W. Kellogg, Clara E. Murphy, 
E. A. King, Helen D. Danehy, Nelson 
C. Spencer, Edward G. Menge, L. A. 
Walker, D. D. Rounds, George C. Cars- 
cadin, Harvey J. Stengel, Kenneth 
Sanborn, Gerald F. Boyle, Pearl E. 
Walter, M. H. Stalker, A. J. Bennett, 
Elmer C. Marquardt, Jennie E. Deven- 
ing, Alphonse Veiders, Jeannette 
Turner, Estelle M. Pfeifer, J. K. Mc- 
Loughlan, John Lewis, Anna L. Ma- 
honey, Bart Leavitt, E. E. Durnburger, 
L. A. Walker, Gertrude Scott; Buffalo. 

Vera E. Kehoe, B. E. Watson, Harry 
kK. Wadsworth, Syracuse. 

Ward H. McPherson, James M. 
Carter, Norman K. Butler, Carolina E. 
Kipp, Lily I. Shisler, Doris K. Mullet, 
Leroy Marvin, C. T. White, Geo. CU. 
Orn, F. W. Rosenberger, Geo. L. Ab- 
bott, C. H. Fenno, John L. Orn, Albert 
s. Lowe, Louis M. Gitschler, C. T. 
Cummiskey, R. Van Valkenburgh, J. 
C. Wagner, Mary G. Boothnoy, Richard 
L. Wood, Solomon E. Scheu, Herbert 
B. Scheu, Buffalo. 

Buell P. Mills, Anna V. McClusky, 
Mary C. McBride, Howard B. Huntoon, 
Wm. H. Clements, James P. Snell, Leo 
K. Connell, Genevieve McCann, Mary 
E. McCann, Mary B. Schenk, Rochester. 

Wm. J. Skelly, Avon; John H. Bisen- 
rart, Albion. 

Walter H. Hinkley, 
strong, E. M. Farrell, 
G. Norton, Frederick V. Burns, B. CU. 
Hubbard, James M. Russell, Mary 8&. 
Kelly, Marie E. Doyle, Syracuse. 


Donald Arm- 
Ida Mayer, J. 


Officers of Federation 


The officers of the Federation follow: 

President, Newton E. Turgeon, Buf- 
falo; vice-president, Peter D. Kiernan, 
Albany; secretary, Buell G. Mills, 
Granite Building, Rochester; treasurer, 
S. Carlisle Goodrich, Newburg. 

The Executive Committee consists 
of the officers, and Joseph E. Gavin, 
Buffalo; Clay Babcock, Rochester; 
Frederick V. Bruns, Syracuse; A. C. 
Hegeman, New York; Walter P. Black- 





man, New Rochelle; J. S. Kernan, 
Utica; F. H. Hill, Troy; W. H. Murray, 
Hornell, N. Y. 

The Rensselaer County (N. Y.) 


Board of Supervisors has accepted the 
offer of $2,990 made by adjusters for 
fire insurance companies in settling 


damage to the court house annex at 
Troy, N. Y. 
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THEIR INTERESTS IDENTICAL 


CLOSER CO-OPERATION NEEDED 





Secretary of Ohio Farmers Points Out 
Unity of Interest Between In- 
surer and Insured 





That it was in the interest of the 
general public to encourage the devel- 
opment of the smaller well managed 
fire insurance company, was the state- 
ment emphatically made by E. W. 
Haines, secretary of the Ohio Farmers 
Insurance Company of Le Roy, at the 
recent meeting of the Fire Underwriters 
Association of the North West. 

In part Mr. Harris said: 

“May I ask why it is that the small 
company cannot exist as easily now as 
ten years ago? Do we not need more 
companies instead of less? If s0, 
should not the condition be made such 
as will enable it to exist and thrive? 
This phase of the subject is certainly 
worthy of our serious thought. It 
seems to me that our country is bound 
to grow in wealth and population with 
leaps and bounds within just the next 
few years, and insurance facilities ought 
to keep pace instead of dropping back. 
And then it seems to me that for the 
interests of the business it would be 
best to have one or more companies in 
each State, rather than have the busi- 
ness of the country controlled by say 
twenty-five companies centered in two 
or three States. Is it not better to keep 
in closer touch with agents, insurance 
departments and the people by a wider 
distribution of companies? 


“It seems to me I have already fur- 
nished sufficient reasons for the conser- 
vation of our companies, but I will add 


one more. There always has been and 
aiways will be a prejudice against 
monopoly in this country. It is un- 


American and the encouragement of it 
cannot but drive us further from the 
people than ever before. Why not en- 
ccurage the employment of capital in 
our business?-I have often thought of 
the troubles confronting conscientious 
men in their endeavors to promote new 
companies, under present conditions. 
The prospective holders of stock must 
be made to understand in the beginning 
that under any conditions, it must of 
necessity be a game of “watchful 
waiting,” for some years at least, be- 
fore dividends will materialize other- 
wise, Lord help the promoters on the 
day of awakening. 


“How shall we make the conditions 
such as will encourage capital? The 
answer in a general way is to enlist 
the co-operation of all the forces we 
can muster toward the accomplishment 
of that which we admittedly cannot our- 
selves do, and that is the curbing of 
tendencies which are working to the 
detriment, not only of our business, 
but of the public welfare. To the ex- 
tent that we fail to throw ourselves 


NEW ITHACA FIRM 
John C. Burns and Henry A. Carey, 
of Ithaca, N. Y., have formed the in- 
surance agency of Burns & Carey. Mr. 
Carey is a graduate of the Cornell law 
school. Mr. Burns is a son of Alderman 
M. D. Burns. 





A new mercantile schedule for Hart- 
ford is being considered. 





over on the side of the people and they 
on our side, the common interests will 
suffer. As has been so well stated, ‘We 
have not yet discovered a way for mak- 
ing men’s minds clear on the subject.’ 
Or it might better have been said that 
we have not fully awakened to the 
necessity of doing so. The public 
should be made to realize more fully 
the service that is being rendered by 
the companies, not only by reason of 
policy contracts, but through the ex- 
tensive employment of means looking 
toward the prevention of fire waste as 
well as for the preservation of human 
life; that insurance is a system of taxa- 
tion and every burden that is laid upon 
the companies must be compensated for 
by the levying of an increased tax; 
that the people are largely the makers 
of the rates which they call exorbitant, 
and therefore must recognize their duty 
in the matter.” 
Agent Necessary Factor 

Concerning the local agent and his 
place in the underwriting world, Mr. 
Harris said: 

“Do we desire to give up the agency 
system? Your answer is, of course, in 
the negative. Then why should not the 
conditions be made so we can give our 
full support to the agent instead of con- 
tinuing practices which are breaking 
him down. We need the agent, and we 
need his full confidence. The public 
needs the agent and he should share 
its confidence. I assume, of course, all 
recognize that the companies need the 
confidence of the public, hence the con- 
clusion is that the agent is recognized 
as being the one in the best position to 
establish confidence, not only in the par- 
ticular company which he represents, 
but in the insurance business in gen- 
eral. In order that the agent may be 
in a position to establish the confidence 
of the public in our business he must 
be a man above reproach, a representa- 
tive man in his community, a man in 
whom other agents equally reputable can 
have confidence. What a woeful lack 
of care is shown by companies in their 
selection of agents. I note with shame 
the recommendations of agents in con- 
vention, and of insurance commission- 
ers, for legislation looking toward im- 
provement in the personnel of agents 
and solicitors. It is a matter entirely in 
our own hands, and to the extent we 
ignore it we are responsible for lack 
of public confidence. The good agent 
will always be ready and willing to co- 
operate with us in missionary work 
when called upon to do so. It is fairly 
staggering to contemplate the influence 
that could be exerted through the great 
army of local agents, and it is most de- 
pressing to think of how we not only 
have ignored the opportunity, but have 
even contrived to weaken our chances 
for their conscientious support. Let 
us preserve this valuable adjunct to our 
business in all its strength.” 





DEPRESSION IN WESTERN PA. 

Because of the European war the 
steel, iron, soft coal and kindred de- 
pendant industries, in Western Penn- 
sylvania, are seriously depressed, the 
majority of the manufacturing plants 
working on half time. Naturally this 
condition is reflected in fire insurance, 
agents and managers alike being 
guarded in examining the moral hazard 
of all submitted risks. 





The Connecticut Local Agents’ As- 
sociation held its annual meeting in 
Derby, Conn., this week. 
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DINNER NEXT MONTH 





New Casualty Actuarial and Statistical 
Society is Making Progress— 
New Members 





The dinner which the new Casualty 
Actuarial and Statistical Society was 
to have held in the Hotel Astor on 
Saturday night has been postponed until 
November. Claude E. Scattergood, 
assistant secretary of the Fidelity & 
Casualty, who is temporary secretary 
of the new society, said that the date 
would be announced later. 

The following new members have 
joined the society: Charles T. Conway, 
Massachusetts Employes Insurance 
Association; Walter I. King, Columbian 
National Life; W. M. Amerine, actuary 
Georgia Casualty Company; Lester 
Egbert and F. R. Mullaney, Fidelity & 
Casualty. 

W. H. Gould, secretary-actuary Frog- 
gatt, Morrison & Co., New York; Sol 


Epsteen, Commissioner of Insurance, 
Denver; F. W. Fitch, Hartford Steam 
Boiler; Edward Olifiers, actuary, 141 


Broadway; R. C. L. Hamilton, Hartford 
A. & 1.; W. A. Budlong, Commercial 
Travelers’ Mutual Accident Associa- 
tion; J. H. Leal of John A. Copeland’s 
office, Atlanta; and David Parks Fack- 
ler and E. B. Fackler, his son, New 
York actuaries. 

At the dinner a constitution and by- 
laws will be adopted, and a paper or 
two will be read. 





Aetna Day 

Wednesday, October 28, is Aetna Day 
throughout the United States. Acci- 
dent and health producers will try and 
break records. Cash prizes are given 
for the agent who writes $50 or more 
in premiums. 

On last Aetna Day the Cleveland 
agency led with $8,600 in premiums; 
Pittsburgh was second with $7,400; 
New York metropolitan district third 
with $5,000. The biggest personal pro- 
duction of one agent was $1,000. 





COMMERCIAL CASUALTY 


A company which will show a marked 
increase in premium volume during 
1914 is the Commercial Casualty o? 
Newark, which so far this year has 
equalled the premium volume of al] of 
last year. 


ONE PER CENT. LOSS RATIO 


FIDELITY’S 





AMERICAN RECORD 





Company Carefully Culling its Busi- 
ness—Additiona. Funds 
Paid In 





What careful selection of business 
means to an insurance corporation is 
evidenced by the statement that the 
loss ratio of the American Fidelity of 
Montpelier, Vt., upon its 1914 fidelity 
and surety business, has been less than 
one per cent, 

Stockholders of the Company some 
days ago paid in $150,000, which will 
permit of the development of business 
along lines that experience has shown 
to be decidedly profitable. 

The American Fidelity which ceased 
writing liability risks sometime ago, 
has very largely disposed of its ob- 
ligations in this respect, settling all 
claims well within the estimates, and 
effecting a saving of over $40,000 in 
tuis direction. 

The Company has present net assets 
of $1,140,000; a capital of $300,000, and 
net surplus of $150,000. 

During the past year the Company’s 
management has gradually eliminated 
the undesirable risks from its acci- 
dent, surety and burglary branches, 
with the result that the business ranks 
considerably better to-day although 
the volume in force is slightly below 
that formerly had. 

In line with its policy the Company 
is withdrawing from the far Southern 
and Western States and developing in- 
stead the territory nearer home. 





PLATE GLASS SMASH 





Local Conference Tottering—Resigna- 
tions of Metropolitan and Lloyds 
Means End is Near 





The dissolution of the Plate Glass 
Underwriters Association is believed to 
be only a question of days now that 
the Metropolitan Casualty and the 
Lloyds Plate Glass have given the cus- 
tomary five days’ notice of their inten- 
tion to withdraw. 


It has been impossible for the com- 
panies which are members of the 
Plate Glass Underwriters’ Association 
to tempt the two or three non-con- 
ference companies to join and every 
meeting of the association seems to 
make an agreement all the more re- 
mote. 

It is now being argued in some 
quarters that the local association is 
useless if it cannot protect its mem- 
bers against cut-rate competition. 
Even the insurance department seems 
to be unable to decide just what to 
do, but it is believed that if the com- 
panies do not soon settle the squabble 
among themselves, that it will be 
necessary to dissolve the local asso- 
ciation. Then each company would 
have to stand on its own feet before 
the insurance department. 

No one seems to dispute that the 
department has the authority to inter- 
fere if it so desires, but the policy 
of the present administration has been 
to try first to get the companies to 
try every means in their power before 
it interferes. Even the most conser- 
vative companies in the plate glass 
business, are now in despair of reach- 
ing an agreement, while the outsiders 
are pushing industriously for business 
and gradually securing some of the 
choice lines of the conference members. 





RESIGNATION TAKES EFFECT 

The resignation cf the United States 
Casualty from the International Asso- 
ciation of Casualty and Surety Under- 
writers, made a year ago and then 
withdrawn for personal reasons, has 
now been made effective. 
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FIDELITY and DEPOSIT COMPANY 


OF MARYLAND 
Assets over . . 


The Strongest Surety and Casualty Company 
in the World 


An “F. & D.” Guarantee is the Greatest Pledge 
of Service and Security 


$11,000,000 





Home Office: 





BALTIMORE 














NO ACCIDENT--HEALTH TAX 


BILL 





SUMMING UP OF WAR 





Reinsurance and Returned Premiums 
Are Untaxed—Status of the 
Mutuals 





The Federal War Tax bill passed the 
House September 25; passed the Sen 
ate with amendments October 17; 
went back to the House on October 
20, and then went to the conference 
committee. In so far as it relates to 
casualty insurance the bill in its pres- 
ent form may be summed up as follows: 

1. It eliminates personal accident 
and health entirely from taxation. 

2. No tax is paid upon casualty re- 
insurance premiums. 

3. Refunds are to be made by the 
Government upon cancelled policies, 
and upon premiums returned in whole 
or in part. 

4. In case of casualty insurance 
covering property such as steam boiler, 
etc., taxed under the clause relating 
to marine, inland or fire insurance, 
such lines are not to be taxed again 
under the paragraph relating to the 
fidelity, guaranty and casualty insur- 
ance. 

5. Mutual workmen’s compensation 
insurance is exempt provided it is con- 
ducted for self-protection and not for 
profit. 


IMPORTANT ELECTION 





Three States in West to Vote on Com- 
pensation Law Pro- 
visions 





The November elections will be of 
unusual interest to casualty men in 
Wyoming, Nebraska and Montana. In 
Nebraska voters will accept or reject 
compensation. In Montana there will 
be a vote for or against a monopolistic 
State insurance fund feature; in Wy- 
oming there will be a vote on a con- 
stitutional amendment permitting the 
legislature to enact a bill establish- 
ing a State fund into which workmen's 
compensation indemnity must be paid. 


EXPLAIN TO SYRACUSE MEN 

Thirty representatives of insurance 
companies recently met in Syracuse, 
N. Y., at the office of Deputy Commis- 
sioner Phillips, of the Workmen’s Com- 
pensation Commission, and reached a 
working basis in settling claims and 
making awards. 


Arthur D. Fowler, an _ insurance 
agent of Schenectady, N. Y., has fileu 
a petition in bankruptcy. 





LOCAL AUTO CONFERENCE 





Committee at Work Trying to Form a 
New Association in This 
City 





An attempt is now being made to 
form a local automobile underwriters 
conference. S. K. Crawford, of the 
Home, is chairman of the committee. 
Among companies not in the Automo- 
bile Conference (which has the coun- 
try as its jurisdiction), who are being 
urged to enter the local conference, 
are the Aetna Accident, London & Lan- 
cashire Fire and Springfield F. & M. 

A better understanding all around 
regarding automobile rates and forms, 
and more uniformity is wanted. Some 
companies are using a fire floater: 
others the marine form; some a com- 
bination policy. 


WAREHOUSE GUARANTEE 
Recognizing the stringency of the 
money market, particularly in the cot- 
ton growing states, the National Surety 


Company has devised a plan whereby a 
warehouse receipt for cotton, sugar, 
rice, naval stores and other commodi- 
ties will be guaranteed by it, so that 


the warehouse receipt will be more 
readily discounted by merchants, banks 
and others, and furthermore enable the 


farmer to hold his cOmmodity for a 
higher price, and at the same time to 
borrow on it as security. 

“Under this guarantee we indemnify 


the legal holder of a warehouse receipt 
for the cotton up to $50 per bale and 
other commodities proportionately,” 
says the Company. “The guarantee is to 
the effect that the particular commodity 
described in the warehouse receipt will 
be forthcoming on presentation at the 
warehouse. We eliminate liability for 
certain hazards.” : 


BONDING COS. PAY PROMPTLY 

Without quibble of any sort the surety 
companies bonding L. W. Schwenk, a 
private banker of Albany, N. Y., trad- 
ing as A. Grochowski and Company, and 
recently declared bankrupt, paid $100,- 
000 to Attorney-General James & 
Parsons. The interested companies 
were the London & Lancashire Guaran- 
tee and the Maryland Casualty; the 
former office contributing $66,000 and 
the latter $34,000. 

President Cliff, of the Federal Cas- 
ualty Company, announces that the 
Company will present a ten pound 
Christmas turkey to every agent who 
writes sixty bena-fide applications 
which reach the home office between 
September 21 and December 18 
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CASUALTY COMPANY’S OPENING 
Newly Purchased Building Thrown 
Open to View—Offices Well Ar- 
ranged—Many Guests 





The reception last week tendered by 
the Casualty Company of. America to 
its friends and customers in connection 
with its occupation of its recently pur- 
chased home office building at 68 Wil- 
liam Street, was an interesting function. 

The officers and department heads of 
the Company vied with each other in 
showing attention to the visitors and 
explaining the merits of the new loca- 


tion. There were a large number of in- 


surance men who availed themselves 
of the opportunity to see the arrange- 
ment of the new quarters. 

Three full floors are occupied by the 
Company’s business and it is only a 
question of time before it will be spread 
stéll further. The building is in the 
heart of the insurance district and is 
in handy walking distance from the 
other structures which house the bulk 


of the insurance fraternity. It will 
have an entrance on the new William 
Street East River Subway, now under 


construction. 








INDUSTRIAL NOTES 














RENT AN ENTIRE FLOOR 





Industrial Business of General Accident 
Showing Rapid Growth—Wood 
Back From South 





The industrial business of the Gen- 
eral Accident has grown so fast that 
the department has been moved to an 
entire floor of a building in John street, 
New York. Assistant United States 
Manager Howell and Manager Le Roy 
Wood, of the industrial department, 
have their offices in this building now. 


Mr. Wood has returned from a trip 
through the South and some Western 
States, including Missouri, Indiana and 
Illinois, during which he closed import- 
ant new agency connections. Mr. Wood 
said that everywhere in the South agents 
of the Company were talking insur- 
ance instead of the war or the troubles 
of cotton growers. This has had a 
good effect. In Missouri thousands of 


horses and mules are being sold to 
foreign governments and in Illinois 


steel for bayonets and guns is finding 
a tremendous market. So the war is 
working both ways and the optimistic 
agent can find plenty to encourage him. 


J. W. Henry, president of the Insur- 
ance Federation of Pennsylvania, has 
tLcen informed that. the Managers’ 
Monthly Association voted to join the 
federation as a body. The association 
has a membership of 12, its president 
being C. W. Troutman, manager of the 
industrial department of the National 
Life of the U. S. A. President Henry, 
who has just returned from Philade!- 
phia, where he attended a meeting of 
the directors of the federation, also 
received reports of the results of the 
membership campaign conducted in 
Western Pennsylvania towns two days 
iust week. More than 200 applications 
for membership were received, the 
icading “producers” being H. L. Harder 
of the Massachusetts Bonding and In- 
surance Company and C. W. Murray of 
the General Accident, working jointly, 


38; Frank Hoover of Hoover & Hurst, 
London Guarantee and Accident, 28; 
F. J. Bergold of the Frankford Gen- 
eral, 14 in Sharon; V. L. P. Shriver, 


Fidelity and Deposits, 13 in one day. 
J. L. Rivolta also attended the board 
meeting in Philadelphia, and both he 
ard President Henry report that there 
is much interest in the federation 
movement in the eastern part of the 
State. The board authorized the prest!- 
dent to appoint five different commit- 
tees to work along different special 
lines in an effort to increase the mem- 
bership. A plan similar to that worked 


last week in the western part of the 
State also will be tried by the eastern 
members. 





In the case of Briggs vs. Collins, triea 
in Arkansas, it was decided that an 
agent with authority to solicit insur- 
ance and receive money has no ap- 
parent authority to accept the cancel- 
lation of his own indebtedness for such 
premium, and where the person deait 
with has knowledge of the agency he 
cannot avail himself of payment made 
n that way. 





STRAINS 





Annoying Source of Claims, Says the 
National Casualty Company of 
Detroit 





“Of all annoying claims, those aris- 
ing from strains are perhaps the most 
difficult to handle,” says J. L. Hepburn, 
claims auditor of the National Casualty 
Company. “It is hard to tell whether a 


strained back is not really lumbago; 
no visible marks, nothing to indicate 
that there was an accident. The 


claimant generaily says, ‘It came from 
lifting.’ Some doctors call it trauma- 
tic lumbago. We think, owing to the 
uncertainty of what caused the dis- 
ability, it is very properly placed in the 
exception provision of the policy. 
“While talking with an old-time agent 
the other day, ne recalled an incident 
that happened years ago. A claim was 
presented by a policyholder in Penn- 
sylvania. The -nan carried a hundred 
dollars a month policy, and after he 
was with the company a couple of 
months he sent in a claim for a strained 
back. The preliminary notice showed 
that he was totally disabled. The 
claim seemed to drag along, monthly 
reports being sent in by the physician. 
At last, an agent who was located in 
another town about fifty miles from 
where the claimant lived, was sent 
down to investigate. He callea at the 
house by appointment, and_ sure 
enough, he found the man in bed all 
bandaged up. Everything seemed all 
right. Going down to the hotel he came 
across another agent of another com- 
pany who was also on the same er- 
rand. The company this agent repre- 
sented was on the risk for $25 a week. 
This knowledge made both men a 


‘trifle suspicious, because the claimant 


denied having other insurance. But 
the injury looked so bona fide that they 
both agreed that they would report to 
their respective companies that the 
man was injured and was still totally 
disabled. As they were sitting in the 
rotunda of the hotel near the window 
facing the street, they were surprised 
to see the claimant briskly walking 
down the street. They couldn’t believe 
their eyes. They rushed out and con- 
fronted the man. He was  flabber- 
gasted; he thought, of course, they 
had left town on the first train. They 
got him into a room in the hotel and 
put him through the third degree and 
he caved in. He not only had policies 
with these two companies, but with 
three of four smaller ones, carrying in 
ali about $450 per month insurance. 
His income was nil, as he was out of a 
job. Some of these companies had ad- 
vanced him money on his alleged claim, 
and he was making a nice living with 
a good clean-up in prospect when he 
thought the time propitious to present 
his final proofs. The doctor turned 
out to be a quack and was to get a 
slice. He had played the trick before 
and succeeded. The attention of the 
prosecuting attorney was called to the 
fraud and the man languished in jail 
for a considerable period. 

“This could not happen now, as the 
companies have sources of information 
that enable them to soon ferret out a 
fraudulent claim. They know very 
soon after a claim is presented 


whether other companies are on the 
same risk, and they also have knowl- 
edge of regular licensed physicians.” 
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AGENTS WANTED 


B. F. ALLEN, Jr., Secretary-Treasurer 





Casualty— Surety 


RE-INSURANCE SOLICITED 


C. D. HILL, Vice-President and General Manager 





__ FORT WORTH,T 


Sa 


DR. BACON SAUNDERS, President 








ridential Sasualty Su. 


INDIANAPOLIS 








Assets Over a Million 








AUTOMOBILE - 
EMPLOYERS LIABILITY 


LIABILITY - 


LINES WRITTEN 

PROPERTY DAMAGE - 

PUBLIC 

WORKMEN’S COMPENSATION - GENERAL LIABILITY - COMMER- 

CIAL AND INDUSTRIAL ACCIDENT AND HEALTH - - - BURGLARY 
PLATE GLASS 


Satisfactory Service to Policyholders and Agents 








BUSINESS=BUILDERS 












BOSTON 
Paid-In Capital $2,000,000 


DEVELOPING 
. Fidelity and Surety Bonds, Liability Workmen’s 


f=! Compensation, Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE: 


Massachusetts BondingeInsurance Company 


COLLISION 


- - TEAMS ELEVATOR 








T. J. FALVEY, President 
Write For Territory 














=. NEW ENGLAND 
eS) CASUALTY CO. 


ee ce Incorporated under Massachusetts Laws 

vec Fidelity and Surety Bonds, Burglary and 

Theft, Accident and Health Insurance 
Liability and Automobile Property Damage 

Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 








GEORGE J. KUEBLER 
Attorney - at- Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 
INSURANCE 


a Specialty 





“atte References on. Application -:-:- || 


Suite 720-29 So. LaSalle St. ,Chicago, Hl. 





TELEPHONES: Randolph 6816 and 6817)| 





The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 


BIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 


SAMUEL APPLETON, United States Manage: 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 
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| Special Talks With Local Agents 








Many are the acci- 


The dent insurance agents 
Shame Faced who do not have a 
Solicitor correct conception of 


the business. 

Instead of being inspired by the fact 
that no business, or profession, exceeds 
it in nobility of purpose, in opportuni- 
ties for doing good and benefitting 
others, they seem to be somewhat 
ashamed of it and solicit with an 
apologetic manner as though it was 
but an incidental thing or taken up as 
a makeshift until something better ot- 
fered, and though he may not be cogniz- 
ant of it his solicitation is necessarily 
of such shamefaced nature that it is 
but a forerunner of failure. 

Prospects measure up agents in the 
same way other business men are 
measured. The agent who respects 
himself, has pride in his business, is 
the agent who attracts attention and 
commands confidence, and it naturally 
follows that he is kept continually 
busy. The agent of shamefaced 
soliciting will at the best be but spas- 
modically busy, is sized up accordingly, 
and is not the man who is painted out 
and recommended. 

Having pride in the business, con- 
sidering its noble and _. beneficent 
features, looking upon it as a pleasure 
is the forerunner of success.—Preferred 
Pilot. 

= . aa 

One’s ambition and ideals 
need constant watching 
and cultivation, in order 
to Keep the standards up, 
says The Standard Accti- 
dent Insurance Company. Many people 
are so constituted that their ambition 
deteriorates and their ideals drop when 
they are alone, or with careless indif- 
ferent people. They require the con- 
stant assistance, suggestion, prodding, 
or example of others to keep them up 
to standard. 

I recall a once prominent man who, 
until the death of his wife, had very 
high ideals and a lofty aim; a man 
who was extremely painstaking and 
careful in everything, who would never 
accept anything from himself but the 
best he was capable of, but who, when 
he lived alone, gradually deteriorated 
in his appearance, his personal habits, 
and his lofty standards, until he be- 
came really repulsive, and yet he was 
apparently absolutely unconscious of 
the insidious change. 

How quickly a youth of high ideals, 
who has been well trained in thorough- 
ness, often deteriorates when he 
leaves home and goes to work for an 
employer with inferior ideals and slip- 
shod methods! 

The introduction of inferiority into 
our work is like introducing subtle 
poison into the system. It paralyzes 
the normal functions. Inferiority is an 
infection which, like leaven, affects the 
entire system. It dulls ideals, palsies 
the aspiring faculty, stupefies the 
ambition, and causes deterioration all 
along the line. ; 

. 7 o 


There are five life 
companies to every 
accident company, 
yet the enormous 
growth in life insur- 
ance every year shows that the field 
is always fertile and always capable of 
greater development, says The Travel- 
ers Insurance Company. 

The opportunity of placing accident 
insurance therefore is many times as 
great. A man can buy a $5,000 acci- 


Keep 
Up Your 
Standard 


To Those 
Who Sell Life 
and Accident 


dent policy for about the same price he 
pays for a $1,000 life policy, and many 
men who will not take life insurance 
will pay the smaller premium that acci- 
dent 


insurance demands. Accident 











insurance is a quicker seller than life 
insurance. Sell your accident policies to 
all the men who carry life insurance 
with you, and sell your life policies to 
men who carry accident insurance with 
you. The best advertised business in 
the world at the present time is acci- 
dent insurance. There is not a day 
passes that the papers do not advertise 
your business by an account of some- 
one accidentally killed or injured. The 
Monday papers at this season of the 
year are advertising supplements for 
the accident solicitor. The more a field 
is developed the greater the possible 


development. 
* 7 * 


Insurance agents who 
Triumphing feel despondent because 


Over they have led them- 
Difficulties selves to think that 
war conditions must 


cause them to let up on their efforts, 
should take a page from the book of 
experiences of agents in the South, 
where despite the cotton situation many 
producers are piling up results that 
compare satisfactorily with volume in 
normal times. It is in a crisis that 
the agent shows his metal. Anybody 
can write insurance when the applica- 
tions are handed over on a silver plat- 
ter. The real agent, worthy of his 
calling, will work harder than ever in 
times of stress. 

H. §S. Curtis, vice-president of the 
National Casualty Company, in discuss- 
ing the South, quotes a letter that 
the Company, received recently from 
arn agent in Georgia who says: 
“We have an insurance agency in this 
State without a line either of health or 
accident policies to sell. We have a 
good field for this class of insurance 
in this State. We propose to build up 
au organization.” A letter from Bir- 
mingham concludes: “Please send us 
a large line of supplies. We intend to 
cultivate this territory thoroughly and 
expect to make an increase of over 100 
per cent. in our business before the 
first of the year, 1915. 

“The war effect on the cotton market 
doesn’t appear to have _ interfered 
with this man’s ‘go aheaa, says Mr. 
Curtis. “Texas is the largest cotton 
producing State in the United States, 
and has been in close touch with the 
Mexican war trouble along its border, 
and our managers for that territory 
show the largest production for the 
month of August of any month for a 
number of years, and September also 
makes a good showing. All three of 
the States named are very large cotton 
producers, and the flurry in the mar- 
ket does not seem to have affected the 
health and accident business to any ex- 
tent, except in the minds of .the ingen- 
ious manufacturers of excuses. The 
men who are attending to business are 
not handicapped by the effects of war 
on the cotton market. If all the excuse 
men would spend the same time 1look- 
ing for business that they spend mak- 
ing excuses, they would undoubtedly 
find it much more profitable. De- 
pressed financial or industrial condi- 
tions are never improved by agitating 
them. Give us business. We cannot 
use excuses. Be a producer and help 
eliminate the ‘excuser.’ ” 





Thomas O. Egan has been made 
manager of the personal accident and 
health department of the General 
Accident in Philadelphia, succeeding 
J. EB. Bouichou who goes with the Fi- 
delity and Deposit. 





The joint examination of the Fidelity 
and Deposit Company by the Maryland 
and New York Insurance departments 
will be out soon. 











W.E.SMALL , 


A STRONG CASUALTY COMPANY 


ACCIDENT PLATE GLASS 
AUTOMOBILE 


Georgia Casualty Company 
MACON, GEORGIA 


Writes the Following Forms of Casualty Insurance 


BURGLARY 


Agents Wanted in Undeveloped Territory 
Apply PETER EPES, Agency Manager, Home Office 


President 


Surplus and Reserves over $800,000 


HEALTH LIABILITY 
ELEVATOR TEAMS 








GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 


ACCIDENT—HEALTH—LIABILITY 


Automobile—Elevator —Teams—Burglary—Workmen’s 
23 Compensation—Etc., Etc. 3 3 
C. NORIE-MILLER, United States Manager 

Metropolitan Department, 111 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 








Home Office, 


ATE GLASS 
HEAL 


DANIEL D. WHITNEY, Vice-Pres, 


THE 


METROPOLITAN CASUALTY 


INSURANCE Co. 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


PL. 
PERSONAL ae ClDent 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


OF NEW YORK 


POLICIES 


President 
ALONZO G. BROOKS, Ass’t Sec. 








HEAD OFFICE 


CHICAGO 


F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





OF 


THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


LONDON, 


F. J. WALTERS 


Resident Manager 
5S JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 


ENGLAND 








PREPARE CASUALTY COURSES 





Sub-Committee of Insurance Institute 
Arranges for Comprehensive 
System to Be Tried 





The reading course and examinations 
of the Insurance Institute of America 
for casualty lines, has been prepared 
by a most competent committee of 
which James E. Rhodes, second, of the 
Travelers at Hartford is chairman. 
Others members of this sub-committee 
on casualty subjects are Claude E. 
Scattergood, assistant secretary of the 
Fidelity and Casualty and Samuel 
Davis of Boston. 

It is the first year that the subject 
of casualty examinations has been 
gone into so thoroughly and the result 
is very encouraging, to the general 
committee of which E. R. Hardy of the 
New York Fire Insurance Exchange is 
chairman. A registration fee of $2 is 
charged for each year that examina- 
tions are taken. 

Holding Examinations 

Arrangements may be made for hold- 


ing the examinations in each city 
where there is a local insurance 
society. No student is expected to 


take examinations in more than one 
branch or one part of a branch in the 


same year. The casualty courses as 
outlined consist of a course in accident 
and health insurance and one in lia- 
bility and compensation § insurance. 
References are also given for work in 
steam boiler, flywheel, corporate surety- 
skip and title insurance. The course 
in liability and compensation insur- 
ance covers both the common law and 
statutory liability and that imposed by 
the workmen’s compensation acts. 

The course is divided into three 
parts, viz., the first, second and third 
year courses any one of which may 
be taken independently. The course on 
accident underwriting is particularly 
complete. 





In a speech before the American 
Electric Railways Association conven- 
tion in Atlantic City Claim Agent 


Joseph Kubu, of the New York State 
Railways, said that there should be 
an entente cordiale between claim de- 
partments and newspaper reporters. 
Publicity would result in only facts 
being printed, antagonism to corpora- 
tions would disappear and ambulance 
chasers would suffer. 





Up-State doctors are objecting to the 
fees paid them under the compensa- 
tion act. 
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GOOD SERVICE 


is the foundation upon which to erect a successful business. 
Brief, liberal, clearly expressed policies, with guaranteed 
low cost, are serviceable alike to policy holders and agents. 
Specimens of Life, Accident or Health policies cheer- 
fully furnished. 


For Agencies Address 


The Columbian National Life Insurance Company 


BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mor. 


Pan-American Life Insurance Company 


New Orleans, Louisiana 
C. H. ELLIS, President 





Total Insurance in force December 31st, 1913 
Total Resources December 31st, 1913 





We have a few attractive openings for the right men, offering opportunity 
for the development of lucrative agencies and future advancement with 
our Company. For full particulars, Address: 


E. G. SIMMONS, Vice-President and Agency Manager 
Whitney Central Building 
New Orleans, Louisiana 








NATIONAL FIRE INSURANCE CO. 
OF HARTFORD, CONN, 


STATEMENT, JANUARY Ist, 1914 
LIABILITIES 

ee FI ics as ces ncdccncevanices svnvcscseed $2,000,000.00 
Reserve for Re-Insurance...............-+--+s++++ 8,140,336.00 
Reserve for Outstanding Losses 612,523.00 
Special Reserve for Contingent Liabilities 
All Other Liabilities 
Net Surplus 
Total Assets 

JAMES NICHOLS, President H. A. SMITH, Vice-President 


Assistant Secretaries 
F. D. LAYTON Ss. T. MAXWELL c. 8. LANGDON 


SURPLUS TO POLICYHOLDERS $6,082,441.NO 


4,082,441.00 
$15,485.762.00 
G. H. TRYON, Secretary 


M. W. —— 


Cc. % HIGGINS PATRIC K NOUD 
Sec. & Treas. 


Vice-Pres. 2nd Vice-Pres. 


THE COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 
Authorized Capital 
Cash Capital paid in - 
Surplus to Policyholders - 1,174,537.73 
EDWARD BLIVEN, Managing Underwriters 
RELIABLE AGENTS WANTED 
" New York, New Jersey, Pennsylvania, Michigan, Ohio, Illinois, 
Indiana, Wisconsin, lowa, Wisconsin 
H. H. RIMINGTON, Special Agent, Room 303, 119 So. 4th Street Philadelphia, Pa. 


JOHN G. E WING 


$1,000, 000.00 
- 902,650.00 


The NATIONAL of Detroit 
nus 


Pioneer of Accident and 
Health Insurance. 


UP-TO-DATE POLICIES. 


Salaried positions for high-class men of experience. 





State Mutual Life Assurance Co. 


WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 
BURTON H. WRIGHT, President 
.- PROGRESSIVELY SUCCESSFUL... 
January 1, 1914 





$42,555,745.37 
40,209,207.57 


Surplus Mass. Standard $2,346,537.80 


Insurance Issued, 1913 $23,051,034.00 
Insurance in Force $171,310,426.00 


THE COMPANY OF SUCCESSFUL AND CONTENTED AGENTS 
ONLY THE HIGHEST GRADE MEN ELIGIBLE 


EDGAR C. FOWLER, Superintendent of Agencies 














SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 


Licensed in Illinois 


Capacity, $100,000 Single Risk 
Immediate Binders 
10 per cent Commission to Brokers 


MARSH & McLENNAN 


INSURANCE EXCHANGE 
CHICAGO, ILL. 
Chicago Minneapolis 


New York Duluth 





San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 


Liverpool 


office in Liverpool! 


U. $. Cash Assets, Dec. 31, 1913 $14,261,648.20 
Surplus, - 4,629,018.15 
Losses Paid by Chicago Fire, 1871 3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 
Losses Paid by Baltimore Fire, 1904 1,051,543.00 


mmo Fondon 
m Globe 
Insurance Co, 


Over $137,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, MANAGER 


G. W. HOYT, DEPUTY MANAGER 


J. B. KREMER, ASST. DEPUTY MANAGER 
T. A. WEED, AGENCY SUPERINTENDENT 


NEw YORK OFFICE — 
80 William St. | 


CIMICED 

















